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2. uuafAnviaelgnuAn (Value Chain)

Michael E. Porter (1985) laliuwininufnveslgnuaiindunuaimiasiaidun
flanévtedPoseudnelituaudladmils Ssnnmesdudmariifunannmsledoauaig 4
Tunszurunisudn wiesudunurosusdmivesdud deifanssunie 9 it uunnuneszndng
mssndueu Inedanuduiusfuadrognlduuudond o n13fl aznsraseuinduduazuinig
finuA1un (Rauda) 1nfianssule uazlinud1ies (Ingew) 9ndanssula Michael E. Porter
Ifiausnuudaodldauailagyddianuddyfuiansaululdnwaivosudazmiigsia doud
N153AMILNA TN AU N15UUTTU AaendudanTeuIunITd Ui unuazuinig Tinugnen
Tnos/va¥ennuanunsalunisutsduniegsia demsiiesgiyaduiuiified uluidasduneu
n3enanssy lnswvsianssuatelussAnsidu 2 Aanssu Ae A9NTIUNAA (Primary Activities)
wazAanssuatuayu (Support Activities) TnsAanssy nauszianddrulunisdroiiue e
Tfudum

Aanssundn 5 AansandufanssuiitAeatestunisndanieadaassdaudn
W3DUTNIINIAAN Uaznisvudsdumliudesiuilan Ussnaume

a d'

1) ladafindvvdn (Inbound Logistics) Aanssuiifestasiunstasuinfu n1svuds

a

M3ILAL MILINTedIngiu MImuaNszRUTIinghu

2) M3UGURN3 (Operations) Aanssufiieadestunsiasu sreulssuingauloonsn
Hududn avUszneuluse nszuiumsuan agiv insesdnsuaziaiesilo

3) ladafndv19en (Outbound Logistics) Aenssuilietestunisdafiu saus
Indming nswuds msdeans Auduasuinmsludagndn

4) NM159A1ALATN"5Y18 (Marketing and Sales) AanssuiiiAsatunstngdligndn

FoAuduaru3nig mslavan Yeamnensdasiuie Yssrnduiug

5) M3UINT (Services) Avnsaufinseunquisnslidnsiiteiiunnlviuaud sad
MsUINIMdInIsne mskugthnsldAanssuatuayy WuRanssuiivisatuayuliianssuvdn
anunsoaniiululausenaume

1) Msdan/dnte (Procurement) Aansadlumsdndednm wlearldluianssuman

2) M539uaziaun (Technology Development) Anssuieafunisiammalulad
fhglumaiiugualiEufuazuing videnszuiunandn

3) MsUIMSNINgINsYAAa (Organization People and Methods) Aanssuiiieades
funsuimamineInsyana faudTiengiau assmuazdaden Ussdiuna Waun Anousy
FEUURUABU AN WAZUSHUAURUS

0) Tassadaiiuguresesdng (Company Infrastructure) Tnssaiailugiuvesesdng Iéun
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IﬂSQﬂ*’NWNS‘NiN‘M (Company Infrastructure)

= & i MIUIMSYARINS (Organization. People and Methods) \ %\
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72

(Support Activities) szwmnlﬁﬁ'imsuazmn'(u'[aﬁ (Systems and Technology)

msinﬂa (Procurement)

mMsvuds nsvuds p— AIUINT
uazdaiiu | mswAndudn v v /
s WARIMAY | aunqgye | YHOOUWAE
ngiu | vievinm fudn (Marketing  W8IN13Y8/
(inbound (Operation) (Outbound & Sales) (Service)’,»"'
Logistics) Logistics)
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AANTUWAN (Primary Activities)

fian: Michael E. Porter (1985)
i 2 Jadeiugiuvesinalgnue (Value Chain)
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3. WulAANIsAATERENNLIndaunelukazAnBuan (SWOT Analysis)
Juinmsteiniefiodmiunsnaununagnindinuagldiuograunivarelufans
19 9 NTEUIUNITILATIEY SWOT agyilvinsivaniunindagduvesesdnsindanvuged1als
diovnnagns faneasliunesdntu q Gends oAdnAna uasnssmuy yayudy, 2553) Ussnaudy
1) MyleseranmkIndeunely Mgl N1IRTIRABUANUANITARAZAIIUNST DY
fivilvinsuiiagauda (Strengths) uarqas suveIBIAng (Weaknesses) 3sagerelwannsalduszlovi
91nlena (Opportunities) uagnaunanangUassa (Threats) ALinaInanmuandeuniguonls
mnnpigaudiazgnseudieszyfaaudsideusy uazgnsouiignasziay ssdnsazsosamnse

Y] s A & < ! v A 2 o ) [V Y
szytidenigluvesesdnsiiugauduazqaseuls wWesingaudailignisliseumemsuasdu

]
al

\ud st sesdnsteg s eanunsavihldd nigudedu gaseu fie Avifiuioviwidelsifia dsluvaizd
A WY ITUaIm50vla i nT n1si1sang g oukasy aud sausalTeuieuld fudade
3 Usens leun wanisdduaufiiiuunluefinuosesdng (Past Performance) fusdudidday
19909603 (Key Competition) uazgaawinssusiavin iasiefiinanldiinmesiannzunndouniely
1iwn viaslgmauen (Value Chain Analysis)

2) MR MLIRGONNEUEN Manedls NMsUssuanmwindeslunsaliugsia
fiffusenounslianunsomuauvdowdsuntadld faiu Seisdnwanunsaitiagtusazuuali
nwd sundadlueunanvesaninind susana1n Fudulvludnuaed iduleniani ogUassn
Tumsdfiu 5579 Fan15108 suuUaIweIaN1ITUINGBUABUBNE AN BBIANTTIATUAAZ IS
Tudnwazfiuandnaty madsuwlasineliiAnlemadmivesdnsurumaseraznaneidutedmun
vesesfnsauniefudiosinsgsimaneuisonnasld sussloninnlenafifntuadne 4 fu usuiauvs
o1aldsuuselovunnniuned u 1esanndnwaei wans1ai U1 909A N35 3N IUATAIINAINITA
vosffuimnslunisiiasdmun nagnslildsudssleninnlenaiiintu indesdefllifinszianns
wIndeuneusni feutuld fe PESTEL Analysis dm5unsiasesiuwiliuvemaln wazinsen
AmINYesgsialuean Taveds Teyavesnsiudsunas vesiiaduneuonsng q filianunse
mueld Fedademariisznoulude Jasevsleusuazmades (Politic: P) fademaasusia
(Economic: E) Jadan1ganindsau (Social: S) wazUaduniunaluladuazuinnssulng 9
(Technology: T) wena1nil §ailtlademesnuaninuinday (Environmental: E) wagdy noviane (Legal:
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a A

L) /anifentes Ay gsiansuuilduvewainaindadentsuenneudenlaiieulunisviigsia
Ippgeiisednian msedeyawmarilasyisligusznounisimeSounseusuliedumnuuisuulas
wesdadueng 9 seuslsmmualilausaunsausuiamule §9 PESTEL Analysis fetduininsde
Addszansninegrsuinlunisuadeyniluaiui (INC quity, 2014) lasiis1eazidenvosunay
p o
29AUsENay Pl
2.1) Politic: P Jaden1suluuisuaznisides Ae Jadendinisiud sullasniuanin

Y935 guranaruleuievessgluy1wiandy 9 saulufatonnadnazyonguuIenIINIsaA



fifinad suuUaseg nasaiian Tned uey fuulsutsvesdgiviliiadosnesdsuimiodas
fuszneunsndulatusmiosfaramululssmaifulousuwuuiviold

2.2) Economic: E Jademaiasegia definafunn o gsAslunnsaduegisann
M3ziAsgArvesssmad unistmuniidsd oveseululszng uasdudadmunauianain
Tuusena S?Qﬂaé’aﬁwuﬁjamwmsdamwLLmuqiﬁafiwzLﬁamﬁ’wLﬁumiLﬂuszaxzﬁgw%aizazma
Mnanmiasegnatutagdunaziwilinveuasygialueuian

2.3) Social: S Yadevnedany vaneds Jadeyn 9 egaiiiA adesivanimuinden
ANNFIAU TAUTTTY LLazﬁ?j'“mmiLﬂuaq'ﬁuamuﬁyuﬁ"fu 7 Tnduegslsnoud aziiuviinismain
Tgnms ileanunsadidugsialdegesuiunasiduiaulavesauluguauluduid Tasiilsids
nansznuauaule o Giaﬂuiusqmwfu 9 g1el

2.4) Technology: T Yademamaluladuazuinnssuluy o LLG}'azﬁyuﬁiumwﬁqiﬁf\]
wiimaiannveauinnssuuazmaluladfiunnseiueenly nuludauliiilusuanmniinalulad
Tl |Wwuazgsiasasduedisls

2.5) Environmental: E Yadsdnudawndon axdidvsnadegsiounasenm dawndey
Tundyuves PESTEL Tau1nd1dnyeg198 sdugmaInnssun1svieadi 8 n13vi1919uinens
warn13Uszan uennd mavhgshedifesiianeianinuindeudulsenoudn iwu anmpdeinia
A anagdaand n19Ud sunUasneaningfeiniavesian nsvalsed1ud windou
VBIUFAZUTELNA

2.6) Legal: L Uadasunguung dudadusiunisidios 9eaunguas ouasad18adeiu
wifidausnefiuenladaluuIunues PESTEL Analysis adensdungrineii satesiuung
Anguanesyyliidud el fmuningshaaunsovilsivsolidannsavinle drudadomsdumaides
Jud A sadeatuanuduiusseninsssAadudguia widminiidadenienisidesnadu
Taneennguinglmififrdesiugsia Jadesumaileuarngmnefiagnaaduzeadstu

4. WuIRANITIATIZY TOWS Matrix

HuuwvEndiuansdslenauazguassannmeuen ssdnsiduiudiugauds wazqnsou
nelussdnslaefdiniadenvesnagns 4 naden Jainainnisdugseninstadenisuen
uazdlafonielu dail

1) nagns SO w3el3enin nagnsgaudaiulenia lfun nagnsiiesdnsazldqauds
aeluesAng wazumwnusglevianlenaneueniidalonials dsmnosdnssnsdiniudenis
wassenandundanely ieainsnafeussleninnanunisaluazdanndonaeuen

2) nagmé ST w3el3enin nagndqaudeiuguassa loud nagnsiiazldananduuds
melussdnsvanides vieanguassanisuonisanduisiuniotiadedu 1

3) nagns WO n3eiiendn nagnsynseudulenia ldun nagnsiiesdnsazusuuse

whluaueaukanIglusInns lneaduuselevdaintanianieusnilalonalioawiInAIwIng oy



AgusnANIN winnesAnsidymaneluefienavinlilildsuusslovdanlenanisusniiiog
ws1zgasausiavinlesdnsliaiisoeyld Feaasmislunisiddsuegeuliidugauds
wsgdadllenmavsedesslumsinliuvnulussdnsaslule

4) nagws WT vi3el3endn nagnsynseuiuguassa leun nagnsfiundosesdng
og57ian Ao werewanaussuLenisly wazwdnidssannzuIndounisueniiiugUassn
Tldanndian mnesdnsndyiuguassanieusnuazaneluidseune ssdnsfaznnogluaniunsal

a1 v a _a o a'
Wiuﬂﬁqﬂmaﬂmﬂﬂ"ﬂﬂqi ﬂﬂLLaﬂﬂIumqﬁqﬂﬂ 1

A15199 1 N15IAIIZI TOWS Matrix

S W
S — O Strategies W - O Strategies
o) THqaudaiieats whlvyndeu lngade
Yalassuanlenia Yalassuanlenia
S — T Strategies W — T Strategies
T T4qauds ANALDDULD
vandeaangUassa vandesguassnenalanionis

£ Y @ s

i nedidluends affnang uasnssAug Yyrin.n1sIanisnagns (Strategic Management) 84 Michael

A Hitt, R.Duane Ireland and Robert E.Hoskisson

5. WUIRANINTIALRAARLUUELASY (Likert’s Scales)

1A5TALanARLUUALATY (Likert’s Scales) 1un1sind siliduunusssy Tnelddmsu
o ArEmeuuanssedumuAniiuluuuuasunuaelaiasidudonlyineunussfumiuaniiu
(gwlns lweay, 2562) msiapnuiisnalanionuAniurenauwuuaaunIueie Likert Rating
Scales Ao MsbgmoULUUARUNIERNLANIAUARIY 5 seiussuuudeuadluwiazde Tnen1sfinw
pdsil WanasTn eaRnuvAidinlunsiingudegiaunuasnsanndnnauudadingnouuansszdu
AruAaiy viFeranisAiunusoanimwindes (SWOT) ¥ 4 fu deil

seu 5 egflusziuunniian

JeAuU 4 agluseaun

seAu 3 aglusyauliunag

szau 2 agluseiuiioy

seau 1 agluseauilasiign
TAAINUNINVDIDUATAIATUVDIALRABTAWINAY 0.8 F9launannnsAIuIn fadl

AZLULEEN —AZLULAER

AUNTNVDITUNTNIATY = —
uudu



F1SUNTTAALLUUAINAAAUAILLUT Likert Rating Scales @1u15a3nlagld

ANDRULAVANN LABLIDAR A9

X = Yiq Xi
n
Taofi X = ALadsLauAds
n = Srurudeyatiun
m1Xi = naTIvstDyaTavIR

LaziitnsAAzuuLLiBas UG Bl
Aady 4.21 - 5.00 mneda Tanuiuselussduinniian
ARl 3.41 — 4.20 waneds Samudtugaglussduinn
ARAs 2.61 — 3.40 wuneds Saudtugislussduiunas
Aads 1.81 — 2.60 e fanudiumelusssuiios

Aade 1.00 - 1.80 s danuiiuimelussauiiosian

6. uuAnRgaRuNgAnTIUgUsTnA

Kotler and Keller (2014) a5 ungfiauuudiaeeanginssy ¥ey uslaa (Consumer
Behavior Model) Tngiinandiyanaldsunisnssduaindain 2 Ussian loud dafmanisnana
FauSonin “dudszaunenisnain” liun wdaduet 5101 Yeamnenisiadintnsuaznisduaty
nsman snludedaunndondu 1 wwmimmmﬁagjﬁamau;E‘u%‘[m laun

1) Aswgha muee anemaasugianng 4 wu Shmends Snsuanuden
HuUn3 hazdns1tuile

2) welulad mneds anuiamihnsineimand gunsal viewesesile

3) M3kl vaneds $3una uleuienenisides ngvuiy waztetaAuveslsene

[y =

4) Tusssu vianed Aoy ANNYE AUABINT TAUAR TINRIFNYMZIaNIL
vospuludinu Faldvsnasensdnaulaveduslan

dedenseAudunsgnuienuidnvewuslan asdilugnssuiuntsndnine,
(Key Psychological Process) laun ﬂ’l’iﬂ%’l\‘ﬂ,lﬁﬂgﬂﬁ] (Motivation) mﬁ’%‘ui (Perception) ﬂ’]’iL%EJui
(Learning) 4azn153n31 (Memory) Usznaufuanuazauyanavey uslan deazdawanseny
1 a U a & Y a y .. v a &
AENGANTTULALNTEUIUNTARAUlAT OB UTLAA (Buyer’s Decision Process) Wagn13andulage
HERSTU9 (Purchase Decision)

PNUUUTIRBNEANTINVDIUTIAA (Consumer Behavior Model) uandlsiiiudi

A o § ¥ a o a & a o ¢ P a v a v . NN Y [y

wingslanyibiiianisdnaulagendnsiue lneligasuauaindensedu (Stimuli) Audngausdn

<X a o4

nfinvesduslaa (Buyer’s Black Box) FaUSeuiailoundesinfiininvisinnsnainlisnaninaziy
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1o Weduslnasusdednsvdunaziinninudenis Mntuiuiansanduladensenneuauss
v adaa ! a

(Response) Ine Ramya waz Mohamed (2016) a5unefistladeniidnsnasonginssunisindulade

vasuslna lnguseneume

[
=1

1) Yadn18lu wiedadua1uininen (Psychological) 1 ungAnssunisds

a

Y93 usLnAnlasudnsnaandadeaielurseladensdninematgdsents lavdandrAynan
Aousaptlanazsiuy Usenoume
1.1) 4599909 (Motivation) wsegdlaanunsafimualainduusananiunsousinsgeu
A o g v = d & = =
Nviyprauwatmiauianela waznangiiuusegalalunisde Weymaauarwmanuimela
| & a | =3 tg a v a ) v
H1UN15ToUedsUeege Ingusegalaifunsenseduaiely (MSennudeens) Nnseduliyana
ANTAUNISY oL oROUAUBIAUABINTT Tearusadwunlaiiu 2 Ussian As Anudesn1suan
£ v O = <) a a v a al 1 v ] o Y a
LaYANABINITTRY Aty k3egsladadudsinsedungAnssumiayaiulugimune uagvimini
I3 v o A v Y] o a ~ v a | S Y]
Juusmdnsuinseiuliuaradiunisiiensuausnudeinisvesnued dunaidadudady
Aelundawasionginssuves uTlaAkazAIINAINABIN1TYBK USIAA NIngnnTes uluseay
ANUduduigane Ardenanaunsegels JeiadusanaduinnnenasndnduliyanaaItunseih
TngAmudeInIsasnsanUieantavatsuszan laun
(1) ANFDINITNNTININ LARIINANNZAAATUANWATTING 18U AIUNTZAE
a ) v
AN L UURY
(2) AUADINITNINTNTNYT (Psychogenic Needs) #u1803 AI1UA DINTT
negluszaudnlddiin Wurnussansiiulsegan « uwaznioufivznovausisoanun1saliy 9

¥

1.2) M35U% (Perception) {unszuaunsityanaldfutayasnnissududanoi
msnenmn ldun nslddu nsldndu nsueadiu n1sdusa waznsduda laseguuiiugiu
YIANUIANvefaryAna TIudeUaTen e 1uInIne 1wy o1sual Anudl afdygyr nsdena
finrsan anmavls audals Winwy Arden Yaussn warUszaunsal ddanariibunaunann
NsSeuskaUsTAUNMTRNGY

1.3) M3i38u3 (Learning) LﬂumimﬁwuﬁamqﬁmsmamﬁﬂaﬁLﬁmmﬂﬂszaumiai
ImawqﬁmimamﬂﬂaﬂguLﬁ@mﬂmiﬁauiﬁqmmﬂﬂg’jﬁ%miwdwLmﬂﬁumﬁlau AINTEAUY A1
N1TABUALDY WATNITLATULTY V4T LA AZUAARDIAANITIT HUS IINNOANTTUNITADUAUBY
foAaNTEdU g 9 FemLes

1.4) Anuouazyinuaf (Beliefs and Attitudes) MsnsgyuaznisiseuIveIyans

€

NANUFIUL1AINANLLYR FallBnTnasenginssuniste 1y “Aule” vungis AnuAnuang
gnfoiieniuddladanils F90191A0910A10F AMUAAIIN NTBAUATNST wavaINNT0asTY
LsaNanAUNIeIsualiif gatesiunsAndulavesunna diu “iAuaf” vueds n1suseiy

rnuiisnelavseldiisnelavesyuana sudsmnuidnniensuaiuaswuildulunsuf iaseddadmils
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2) Yademsdanu (Social Factors) ddviznasenginssuvewuslaa laun
2.1) ATAUATY (Family) audnluasounsiidndnasgauinuazinnudiAgy
sonnAinssun1stevesiuilna
2.2) ngu81984 (Reference Group) nauyanad fjuilaaldidiuuuuegs
Tunsuilaa Ssenafidnuuznsuilaamieuveunndnaiiu

2.3) UNUIMKALADUNINNISEIRAL (Role and Status) fiuvisvesunaabudny

1 a o

MflkasiongAnssun1ste @ “unun” vuneds nihnndauivualiiyaraufus
3) UadunieTaiusssy (Cultural Factors) 1udadeqi donSnanongdnysy

YA ¥ 1 Y
YosruslnAluande wavannsauwlseentidu

3.1) YausIsUNSN (Core Culture) Wudanilag

Y

lunndsanveuyud AN

N133U3 AUABINTT MaBAIUNGANTINVRINYYE Fedanarlarunsaatenenls uasusazdaay
seilfausssunanilurewmues ngRnssunsvevesyedlundazdinudunnaaiueenly
3.2) Twusssugay (Subculture) Wuimusssuvesaulungudosiioysiuiu

a1 a

S ot = = i
AUNANYLUUAIAUNUL FIUANULU ANULD LLEWE“LJLL‘U“Uﬂ’]TUiIﬂﬂLQW’]%ﬂ’Q@J

(% '
Y o aa o 1

3.3) Fun19d9Au (Social Class) Mu18fia NAUANNIAN YL INAY WU 81TN
nsfnw v3eseld Jeenandnemdiulunatesiu guslnafiegludunisdaudeiudinduuiliy
d‘ al a z-i’{l ‘:l' ¥ o
Nazlingfnssunisveniaansiu

4) J23un191As8gAa (Economic FactorsmgAnssuvesy uilaadiulug lasu
anSnaandadeniauasugna Jedanalaensenonid @ ove uslaa LWy s1eladiuunna
Mdusmwuanginssunistevesusazyana s1elivesnseuniri@soraduneldsinvesauidn
nauanesluaseunsInfisnswasanisdnaulad ovesauBnasiuiusiglanivasannisiaans

< &

auanudnduersgninulddeduduilosls druselanaianisluowiaaiiiudadoddey

'
a

dHewnifloneldifiudu wodnssunslddeuazanudosnisvesuslnafdniuduniulugae
uananil Jademaasusiadu q 1wy neduile viennuasugialaesiu AlBvEwasongfng
nstovestuilnaiuiy
5) 1advdruyana (Personal Factors) lutladedrdnydnusznsmilsiifidnina

Aonginssuveauslag wu a1y a1in eld waglafdladdiuunana

5.1) 91 (Age) finaiongAnssunistovasusazypnalunindenduiuandig
fu seludusatouuazaugeudiuyana duudeuutadlumudisiowasyaads

5.2) 919 W (Occupation) YaksazyAnai s nan o3 Uuuun1sanidudin
(Lifestyle) nsfinnsandendedudn uaznsinaula Feuanssfunudnyarvesondn

5.3) 77614 (Income) (Huifafuddyfifnunsuuuunazssdunisie eann
seldifuunasirdmdnlunssutneldaes seduneldiiuanmetugeuilinginssunsidende

aupnvasusiazyanauanaaiulume
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5.4) laalnddruyana (Lifestyle) mneiis 383 3nvesudazyanaiiazyiou
auaula Wauad wazdanssufiinluddausesiu Fudunisuansesnisinunazadoudiine
AN eNTOUR?

7. wwaRaigatuTiAuAf

Schiffman & Wisenblit (2015) na1331 viruad nunede wsegslalupnuveunselyl
=2 =] | = As o 1 J = = o & @ A 14 a o
you Auianelaviselifianelavesynnaniiiioingeeesiailios Feinguuausadudusnsdumm
a = d' My o o a a Ay a N a v =
U3n13 lawan visen1sdeansils el viruaRaziinannuszaunisallaenseniduilnaiisdedun sauds
n1adasurnasvesuslaa nieorainnunasdeyadu quenaniviruaddududinsseu
iuilaaianisdndulateduaivieuinisls lneguslanvevinisdnduladedudmiauinis
MINAULBINAIUTUTDUNIDRVAUARLUAIUUIN
Hogg & Vaughan (2005) lalvAnununeuesiAuaflliin HAUAR Ao NITHANNEIU
naunduduegraduszuvvesnnuide anuidn wazwudldunisifiangfinssy seddladwmils
naumnnIsal wiodgdnvalsine Mdududegdiduddgy
Solomon (2004) na1371 viAuAR nueds Msnuaraldauanlunisussliuing
A Aewes lawanvEedarng q lneanuidniuazaegidunaiiu
nfeutieduevasuladn vimuad (Attitude) nunedis a3RUsENaUNIEAINg
fazviounuidn anude waswuldunginssuvesynaasodstndmila ludnezidududi uinis
= 6 1 = & a = a & @ av a
uAAa 3ainnn1salang q denadululuiieniauinuieau lnenisiinduvesinuafdniisingiu

4

WnYsraun1sallagnss N153U3Taya n30NSLASUBNSNAIINANTNKIAG DUUATUNAITBYA

Y
Y
Ae 9 seduriauaRsadutiadud Ay niidnsnadonszsuiunisindula Madente uazngAnssunis
Uslnavaeuslam ag Solomon (2018) lanafilswuudnaesesrusenauvesviruni (ABC Model of
Attitudes) 1371 imuaiusznaulume 3 aarusznau taun
s 1% Vg & P PN Aa 1l a v a
1) asAUsznaUAUANUSEAN (Affect) Ap MNNIANvEUSIAATITInaAUATaUINS
| A ! = A 1 =2

U AUt UTelilteu Anuiiwelavsaliisnela

2) 99AUIZNOUAUNGANTIY (Behavior) Muneia N1snsevivsaaumslanaznszyin
vousInAsieduAMIBUINS

3) 2sAUTENBUMUAINARA (Cognition) Minelie mul¥evisenudilanguslaa
LoFUAINIOUINNT

vatl wuudaessiananiuauduRussEndne 115503 (Knowing) Aw3AN (Feeling)
wagn19nTEvin (Doing) F luaunsanenesnanniule natife agldamisaussiiuiauni
YR Uslna NllfeduAImMTauINISlA MnlinsuisauAanienulevedusinAnow WAl
49AAA DINULNUDIDIAUTENOUVDITAUAR 3 UseN15 (The Tri-Component Attitude Model)
U84 Schiffman & Kanuk (2010) ¥905 U181 weRnssuUsznaunleviAuaf 3 Usen1s (Tricomponent

Attitude Model) f9tl
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1) asAUsENaUMUANLLENTY (Cognitive Component) sngfis ANUSLarALLTD
AlasuanUsgaunsallaense Ganunsadsradorinupfluiianisuinsoay

2) BaRUTENOUAIUAINIEAN (Affective Component) in8fia B15UaILATAINIAN
ymradnodenng q Fannaaduluaiuuainniniazadonveiunazynna 1yu AuNels

| 1 < 1% = [ v

vselinela nsuiumenselidiiugig

3) 939AUTZNBUAUNEGANTIU (Behavioral Component #5® Conative Component)
NU1EHI NITUARAIBDNLALAITADUAUBIVDIUARAA DA ILAF il TUAAINAIUTAN ANULTE

wazauilavesyanaul Asanslunng 3

ATTITUDE

COGNITIVE
(Positive and
negative;
opinions, beliefs,

AFFECTIVE
(Positive and
negative
emotions)

BEHAVIOUR
(Intention to
change

behaviour)

fa: Alice Brock et al. (2022)

] 13 9 a
AN 3 9IAUSENDUVDINAUAR

8. WUIAANYINUUTLVINTAENS

A57155 1@ssaY (2560) leasSuremrunueveIUszEInsAtansI N udIwUs
AnaziunsanlunIsuusdiuniseatn Jadenisaiudnuaensussrinsmansdainudifgy
1= a o & | | o W P \
Jusagkaninvesussrinstuazdrslunisseynainveinguidmane swuludsinlagieuinndn
o I o Y % sl o & v & aa
AILUINIINTUDU ‘]I@EJWJLL‘Ui‘VIN@HuUimﬁﬂiﬂ’]ﬁGﬁVlf\]’]L‘U‘LA Usgnaumie 918 TUTINATUIA
WA wazsela

a o 1 1 1 (Y ¥ 6 <

WIIVT Az (2558) NA1IIN aNWUZNIAIUUTEUNTANERT D oLl UAINAINANY
LATAULANAINABIAVYAAR LU LNA 818 A0IUAIN ANuelATIATI9Y89319N1Y A1LB1 LA
Tumsvhen Wudu neazsuansdsenuiduinveusazypaasiudofinaudiadag i Jsmuuanssuas
AUNAINYAIEYDIUAAAT A11150UIT A NYUENYANTTUNITUANIDDNT UANK 1AL FIUDS
ﬂﬂiﬁ@ﬁu%ﬁLLmﬂm'Nﬁ’u%qﬁmelmmﬂmmLmﬂ@hq‘vm@’fmﬂszmmmam%ﬁammL‘f]um
VYBIYAAA

S aa a

Schiffman & Kanuk (2010) dnwauUseynsarans ueds deyandanina
AongRnssunsuslnavesruiinaduludiuiiferiudoyausasyana Wi inAeny szAun1sAne
518l 913 WeunAuarmaudasidudeyaiiugiuitnniseaaiadniiunfiansalunisuiediy

n1snann (Market Segmentation) 1ngndnsINSUSLAARUAT ANUTOU AINADINTT MTuley
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Fnens wauele (2550) 05 U1gd1 Usgnsmians @en13Anwid satudiuau
LaznsuUInguueayana dedanudidydenisideiuilan iesandnvasvesuszuins
aru1s0vun il ouansn uauUAvesaunain (Market Segment) uonanid wualds
neUsrnTmanidiansomuvisandiwiutssrnslunaiaidvanend elduusniudesnis
duaeney

ndeudeiuevasulaii dnvaenisn1ulseyinsatans (Demographic
Characteristics) vy dnwazlayauANAUesyAnaTiasadaunauas Sals wu e ey sedy
nsfnw 013w 51818 1Wend mau wasdnuuraseuaia Tnednuusszinsmans futiade
Ay dawasong@nssunisuilaauasnisindulavesyaaa vedsldid uinmeld ugiu
Tun1suUsdaumnain (Market Segmentation) wazn153tAszvnatnnuie Tnsaunsadaules
AUAIINADINIT AINYBY Lazn15indulavesiuilan sieil Aviwa YUY (2563) 85U18
Lidgvhnisnuideds fFudsmassnnsmansieduliideiuguilihenidulsindu 9 Wy
winaeansldymdnarmdunae lunisuusdiunain Wnniseainn i esodanisdnwdnuae
N19UsEEINIA1ans AUA LA 8 Laediuusn1euseyansanans (Population Compositions)
il ded

1) el (Sex) nsuusaumanlaglfimadunasildiuunlunissmiod o
wA3asdiens uardingans dnnmsnaraussenuleniafiazutsdrunaialaeldinmsia iy deuwdhi
dvennazndnSasiduna udldiuis 2 e deuuiEn Procter & Gamble (P&G) 88NN 8o
Secret fifignsiadiianzdmsvans ussyiueiuaznislavaid el uyuninnavesans
gnavnssuauRTnsTavanugnd e fuuiu

2) erguartuaUTENIIsTIn AnuRBINITLarANAINIIvesUSlnRasUAsulY
mueny viusnldenguaztunourenssiinauedudrfiunndieiy visld3sniamenisaans
LAnFNaRUAUNG N Y UALI99TTINT ANy 1Y ursuTEnldAuAT unnssduLazgslalanie
gy Wmuneforuan Wy 1udssfiviuan Innslavanieeldauniuasniiduinesdiviy
AUMNAT?

3) anrun e uitaa dnniseaindesiiansaniwuldunisilusyitlanvse
WA InszTeEntegatTATIuANEaTY WU dussuudn madaduladendntasivieuinisas
Hudnunraseuata dnfuslaailan anudesnmsuazmsdnaulatorsdudnundlddudmnnni
wsedlUsunaunsldleendn

4) msfinw1 nsAnwivesguilnadsnaronisdedudrgulnauiing fuslanadi

£%

msfnwusazszauaziinufeinisuanaeiu fuslaandnisfinwaaienisiineuduegnaay

Y a

ADIN1TAUAITNBUAUDIAINADINITHAZAT19ANAVINITAAULEY TWIUYUTEYINTNTOHUT LA

Y

Aa = = Aa
V]@Jﬂ'ﬁﬂﬂ‘l?ﬂ(']iﬂﬂ"ﬂ\‘iLUUI@ﬂ']ﬁVlﬂm@ﬂ'ﬁma']@
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5) 9170 wiazauilaudosn1sHanSuTaUsnswAnaety o1dmdutladeiiduma
son1sgulnauilan insgduslnaidiumisnutiunauasdnindnluden Shdondondndas
NIDUINIIMIYANUND NI

6) s18lauazsieany s1lanars1eanedlgliinn1InaIaf I UASIANYBINARN S N

a0 1

wiouinisiinseiungudinineg guslaanilmunusgeazsglaunn dwnalunistendndue
WIBUINsATELavasaInauIenIEuslnaniselatey
9. uuIAAEINUANASIATD (Purchase Intention)

luns@nwmgdnssuuilaa ns@nwiniusslalunisie (Purchase Intention)
< v Ao °o w 1 a = Y o = 1 a
JudadendanudAyed1eds iWeinansaldidunwimdunsiunenieaianisalnginssy
n13¥evesrUIlnalueuianld n1sfnwanuaslagedsjvihanudlamena vseuseyladvinla
Auslnadndulaidentenansiueilandnsiueinis

Howard (1994) n&1331 A11uA €138 @ (Purchase Intention) LAAT UIINVTAUAR
Yo uslnANdseduAmTouINIg Fanannsusediuladesing 4 vesdusvseuinig Auedlate
I a Y o A DI~ ' & o v a v oo |
Junszuiunsmadnlavesd uslnaiaziauiianisnnaunuinagdedualadudmis Tugiiaile

YA

Y ooal

Kotler (2003) na1371 n1sdnduladedudivesd uslnnazuaneanunluguiuy

Y
v o

& & 1 a v odd ' & & v a & = W o
vosnNuadlatereduiitureu uiaundladeuaznisandulatelinuuansineiu lngaunsla
Foaziint undeanuslaausziumadenss 9 Seudesuds anuddlatedaludiunils
Yot unouiazirlugnisdndulade agrslsinu ddadeansusenisidiuiunsndausening

5 &J [ v a -&J U A
anuaslateriumsdndulate duhe

1) iruaAve d U (Attitudes of others) A31us alad avoss uslangnanasla

Y] a

nviAuARveIALTaUT1e MnAulnadadsinuafidausedurniouinig duslaafieiausuan

Sq & ] @ a & Sa X < a X
ANGTLATD WaATiAUARLTUUIN ANGILATRRT o) AAgLLTU
2) Yadauaniunisainlinin@n (Unanticipated Situational Factors) g5l

nlimnAneravinliuslnadedendedudnldlandanausiusn nsdedulatiuedfuaudndy

Y

¥V

wazAILseeIY dnnisnainderediideyanaratiuayuiieanaundemyuilnaius

Y

fiya fivzua (2545) na1vdn enusislagelunislunatepmgranineliianisde

(% (%
Y] (Y

naauashageuazladedugiiundseneuiu asiianisadvayuiuasyibiiian1sdndulade

Ferjuslnaazidendndulatioannmaieninnandmiuny

vqu\lvo

nuuIAALA It UAINA Tl et 1ed Ul 3 TuldunUssg naldid uuuanig

Y

1%
A a v

lunsfinwasell Tneaunaslatie mneils N1suAATIANABINT TN TR AUAINYATULUTTULAAES

Aduiinsredanasumumaluladuas uinnssUNIINITNENT
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10. wurAnNgUdLYTEaNNIINIRaInluaINaIvRsEUslnA (4Cs)

A33300 1350 (2560) leedunefisdiuyszaunisnainluyuuesuilaaliin

a a

n1sigsnevsanidugsialagiiunisnatalivszavaudnsauldiiesuaededsdiulssay

]

N9IN1IARIAVBIEKNANYINTUY WeidzABIliTufsdIulTEaun1an1snaInluyunesveruslaame

lngduszaunsnannluyutessuilng Usenaume

' ' 1%
a

1) AAIgnAaglasy (Customer Value) AsignAnasiiantaduanseuinis

]
o & v a = [ & ¢ A o = = Y% o o ° a v
GU']Lﬂu@]@ﬁwcﬂqiﬁuqﬂﬂﬂ‘mq'ﬁqwi@Ui%IEJGUULQJ@u’]ﬂJ']L‘UiEJ‘ULVlEJ‘Uﬂ'U@]UVlu‘VILaEJ‘hJ UN19YITEFUAN

Ty 9 faugshadessusAsiignidonisesnauiass

2) fuvuvaeuslaa (Cost to Customer) Auyunselddny sudAndoiian
fdeluvesuslan il elwlddudmiauininiu q desaenadestuainusenivvesiuilan
mnguslnadedunuvdeiuluunn enumanistedudiuiouimtufiorgay fanedsiesing
yseniivnzanfueamaniwesgniniieaue naituslnreensuls

3) AuaEAIN (Convenience) HNANADIANNITAASIANFEAINIA UL USLAA
flundodudmiouing wu madfsdeyauazanuazaanlunisdodudiuazuinig fedl]uan
Aosaiauazmnauslingauiuguslan

4) M3Ansiedaans (Communication) §uilnafein1siuteyar1Ia1531ngsia

§3nvzdesdamaenguslnadeinsiivangay sauteuslnalinudeInsAndegsia ielaue

9 U

(% (%
¥ a [ U

ToL3unIawing q sty MsduasunsnaIndsdidsieviagniaLaryuslng
11. durfAndIuUszaamIanIsAaInluyuNeInGn (4Ps)
A379504 1@3591 (2552) Na171 @UUSEANNISAAIA KUIEDI AILUININITAANN

euaula Feusenlisiuduiieauesnnuisnelauinguidvany vdnnisnain 4Ps Usenaunie

[
a

\Aesile dadaluil
1) ndnsduel (Product) nunedls Feiliauaviegnainaiiionduaula n133nm

Y

Y A ) a o 4 Y a =< b a dou o ' M v 1
nsldvionsuilan Nanunsailvigndninanuiianela Useneumedendudalauasdudalyld wu
UsTi et & 5187 AN #51dUAT Uinsuwastiaidesveruiy nandusiensazilududiuinig

c{' 2 a a o ea a o a =~ry a v ey a ¢
g0UN U‘F’W‘Tﬁ NIDAITUAR Na@ﬂm‘”'mlﬁu@ﬂnﬂ@qﬂmmjmuwialmuﬁﬁmu N@@ﬂm“wmm@iiﬂﬂiﬂwu

finuAluatgn1vegnan Felinavilindadaeiainnsavisls nsiruenagnsAIUNEASuif e

9

o = = (% 1 v ! ! a v ¢ A [ (3 =) wa
Ailafadadesineg laud (1) anuwansdvewdndasivionisudatu (2) ssrusznaunsenuauts
YIHAAA NI LU Uselevdiugiu sUTeanyae AnnIm N15UTIAMeT asdudl (3) n1sfvua

%4

Aunianandueiiluniseoniuunansdoe euanwulfuanee waslnuamdnlavesgnen

& o

Wavang (@) Msiaundndae elindadaanidnvaelnduarusuddlvatu Feiosdnieda

Y
Yaa =

ANNANN1IALUNITADUAUBIANABINITVOINALAAS WU Uag (5) nagnsiieinudiuuseay

NARNAUN WATEENANI T
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2) 5101 (Price) wunefis Srunuiidesaneiiolulandnduei/uinis wseidunuei

A4 v oo v oA

ManuegnA13u3 Welilanauseleriannslindnduel/usnsduiuRundnely visenunedis auen

Y Y

a v 6

nAndaeilugudaiu s1andu P daviassiiandu 6310 Product 1A udunu (Cost)

¥ v

Y03gnAEUTINAZIUTEUMEUTENINIAMAT (Value) Yeendnsinaiiusia (Price) veenansineiiy

Y

'
A

fnAuArgInIAuilnadndulade Jivuanagnsausiadesdniata (1) aurnsusluaign

Y 9
(%

YosgniGedesiionsanmsseniuvesgninluumvessandusiinganiwanioeiiu (2) funudud
uazAlidnefiieades uas (3) Msudedu

3) ¥99m1an13inaInLe (Place) 1iudeanian1snszatsdudii asounqy
wagsiafsaunsaddsngugndndmmennduldiduegei vieiduremienisdadivine
Dudumandsudroanguanludufuilaanieqnan dsenaruaunatmiolisufle deams
N33 g Usenauade guda Juslaa wielinisgnaivnssy (Industrial User) n3agnén
N9gAAMNIsU(Industrial Consumer) wazAunans (Middleman) ladadndvenisaana Wun1sanaunn
MeUfiRmuusukarsmuUauNsiAdeuieaudangaEuduluSgaiidons eneuaussau
Aoin1svesgnAlagymanils visenagnsnunisnainlunsyibisinandunlinseudmiie vieves
nensdasmneiiiedesiumeiasugianneg Alduslunszuiumsihmnaudanguanlug

Y ooal 1 o

fierjuslam Janrsdeduladentemnamsiadiniienimunzay Ianud1dgysenilsvemiuiessna

(% (%
(%

suadinansynusensmmuAd LA INTRAIN LA BITesB U 1Wu MR Anslawan
insndudn JWusu lnensidendesmenisaatadndnanniuluszeres wu n1sudn nsussyiiviie
wifnaueg wleuiensdadsdudn viensnszaedudiduianssuiifoadesiunsiadoudie
Mauf 1nranludaluilan vedlinaenavnssy msvuds uagnmsiiusnwdus melugsiale
GERRVOR LLazszUUﬂiaqmqmﬁmﬁmmmmﬁﬁﬁaﬁu

4) msdaaiunisnain (Promotion) iuitanislawanusssduiusdaaia
MswsLazImaIalnenss Jeanunsaisenldin aP Failgnnsldasounsesdiuutmianisnann
fiiutunuitmneresiants seduiiansdonismanaiigatiunisinuresnsadiaszaunisaliia
Uhusgiulaliungndn mnamnsaadisszaunisallunislédudn uieusnsiinregnandmaneg
udrfazthlugnisadrsanugniusioduilan nonadnsiaaniaainianislunisdndunagns
N19N139aA Ao Aansf amnsaddiuntsnianisnainvosgnAiged wil euisuiugudadu
wioidufanssudndedoarsludmarad o otdunislianuy ¥nqe wiaidueioniou
anudduvewaramnefifidensduiuassanfusidudmieuins

wanani Peppers & Rogers (1995) linanl33n AUszneumsliaasldndn aps
WEa9E19LA 87 Wi AT NTAUIMAN 4Cs unu 1 0991nluina 4Cs 1 uuuAad novaues
ANFeInIsresgnAndundn nande Unniseaindesdilannufnyuilaadnuilaalddua
Uity Tegls vosudlnu waverlafuusegdavesiuilng daulsenouits 4 veq 4Cs ooy

[

AU 4Ps finail
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a

1) anudnsi el (Product) lugaaaiigna1azla sy (Customer Value) Hw&s
Aoeiansand o uslaadesnisidudrfey Customer is the King nanetluwuifniinnesdns
TiaudAduianves CRM (Customer Relationship Management) 5 8Un9e9AnsiSenIn Customer

Relationship Marketing

Y a

2) 9105181 (Price) lgaunuvew{uslaa (Cost to Customer) Jagduguilan

Y

2 v

913lulAudAyius1an 189910 Modern Trade #1149 9 dnansiAiefsnal uTInA K n&n

JamsandununsHaniieliaudisinignas anunsaviel Modemn Trade w3eiuagaingenaly
Talusiai tnuizgay anuuIA Al LAAAIAAS L1a 19U Supply Chain Management (SCM)
g Logistics

¥

3) 31NY0M1INTINIINUEY (Place) lugaruazain (Convenience) Huilaa

Y

% 1 =2 ¥

TimudAgyiuauazanauisluns¥eduauasuinis Wi Mad1dedual usnsdndsdalnu

v
I~ a

waznsidend edudldine ssdnsfiannsndiuasauazainild sgviliuslaafuusliy
1 l9U5n1931A %Y 19U Convenience Stores, Discount Stores ¥aa3 uewnsauSMsasaetig

4) :nmsdaasun1snaIn (Promotion) lugnnsinsiedeans (Communication)
1/nn15mA1AL8931 Promotion liiaseunrquiiissne n15d eansiuluilaadeuaadussdsiy

\u Communication Mmeuausguilaa lldiisanislavanvzen1sanuantaniaukuuiy

12, UUIAANIIITLATITINITANDRELTINY AN (Multiple Linear Regression

Analysis)
mMsilnsginsannesdanman [unsinsesilagldadanifudsdass
NI e wasdfwusanufiomi i lnenadildainnisTesieiaiunsauansliiiuga
AUFUNUSTEUIAUTDasEA UM MU T3 G?fﬂagﬂugﬂmmammn%qLﬁumﬂ (Linear Equation)

Anageanunsaasunswazlsaueulanindnusdase i lallansnason1sUas U UasuaIsiwlsnng
v % ‘&J

wnfiga el aun1smslesgrinisanaeedanyaiunsadguanuduius lugduuunialule dell

(815 NAAASTY, 2560)

Y = Lo+ BaXg + BoXo+t BrX,

IR Y = AaUTeu
X1.. %, = AU TPaTe
Ry = A1AL (Intercept)

By = ANFNUIZANENIT0N00EVRIRILUTDATEsAF



18

13. WWIAALUUTIA95IN (Business Model Canvas: BMC)

Moeller M. et al. (2008) l@asuaunuevetuudiansgsia (BMC) 3udu

s

N30UAIUAAT SEUAINITNTEYVReSsAa lumsaiiuazdweauauaiuselovdludanndlvd

lagn15dnauseIAUsznauvauuTIaes ¥sog luguraanisneudauii eanuy uslnakasgsna

3

(81985lu win sus15INa UarAe, 2563)

[ =

Inguuunaesgsia BMO) Usenauluaie 9 diuddey Jausiagduidduaviivey

W lRIeMDN1SEULAZNITIASIZN Wadwszulaisssnuaisuntnualiazdunistivlaseeau
MepUAnLiia @Il EUeRUUTIADIIAALATARUEITY (aanduseninlssmaiion1sAuay

ASIEILN, 2563) taene 9 a9rUsynou d518aziden sail

' i

1) 99371 1 nquanAman (Customer segment) Wunsinseingugndninlag

9 Y

1< £ a [ 1 1 a < k% L=l ! .
JugnA1vesssia dnwarvenguanA1vesgsnailuieniag (mass) vsenquianiz (niche) Jgym
v a_a =~ v i & D = v a_a a
Y03gnAgINARerls Fednuansenitvaudouazauld auluignArvesgsiadnginssuwuulny
Tngaunsauvanguidvanglivainuaie ludiazidu aunudeants aungingsy aiuiud
- a v ¥ o 1% a v = a i D)

wianugUnuududi Wudu i ebiniseanuuududn w3euins d9ewmen1sda il munzau
NulAayngy

2) Hoe¥l 2 AuAvBIEUALaTUIN1S (Value proposition) aglsivinlignAiman
AoddonduA1uazuin1sveegsng exlsAeauarlududuazuinisigsiadendnausligndd
wargsnvanunsaillunlym visensuland vseduasueslslvignAmladie

3) Y047l 3 YBWNIMIIDGNAT (Channels) Ao Yo 1alun1sde - 118 uazyemn
lunsfnsed eansiugnai gnAdndunuulvu dnwazgsiaduedals nste - verugemiale

F9zazaInUINT g0 9 omamanidiind ud welunssuiunisneunisvigliaud mdsniseney

U

lPensEUnUNTUILTAMETUNIINN 5 Svee Ao
3.1) Awareness anANAIUITEUA LA USNTVRIgIATReE LS
3.2) Evaluation g nA13zuaniuAmA Il uAUATLATUT N5V 5N ALA

aNIRN

' 1%
= 1 A

3.3) Purchase Yo dlatneignA1aganunsatoduaLasusn1saINgsnala

Y

a a ]

3.4) Delivery ¥919laU19915 5798111308 910U UA AT UTNITVDIT INA

Tignela

3.5) After-sale §3NaguaaNAMEINTTVILRENLS

Y o 3

4) Yo 4 Auduius AugnA (Customer relationship) N15a319uaEsNYY

Y v v Y & = o v a o Y a 1 ESkS o 1
rwduiusivgnAndus nuilavauaddgivinlvinnisuense (word of mouth) n1saeg1autilug

Y

o & v

n15idugnA1Usedn Tneanuduiusdugnaluungsioazuaneiaduly deaiuisauuaguuuy

Anudusiuseanlalu 4 Uszinn fo
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4.1) nslinnuYewaeduuAna Wi call center niinnuAselnsaauny
auiianelavesdudn [Wudu
4.2) NMSUTNIIAWDY LU ¢ ATM uazuaundadugsnssunianisiu usiu
4.3) MyUimsfesyuusnlul@ Ao msfignénanunsadiujduiudiugsna
Fedies HuszuuSiluffissiaadiedu Wy ueundindudereeoula Lazada waw Line sy
a.4) msliuinmsuuuid endefeiufuyuvy (community) 11 Facebook
Fanpage Dudu
5) 047l 5 183U (Revenue streams) Ao Fasynansiinanveselsinazidun
n1alatne ludrasduainaiuinig annisuedudi 9nae anaeygnlildaedns
lngsUiuunsIeRuTanAResEenUTEaUiuNITI Mg AUALAT USN1TVRITIAA
6) o3l 6 18a18WToAUNY (Cost structure) Fsfinatousvian Wy Funuy
futamuingusvasdaed 2 s e uiiletuindeugsha iwu adantineu ah el Al
Agrdineu udu wosdunui ofiun e 19530 wu sulawan sunfiuil i egnén
sutsErduius Wud el nuenaudssanvesiunu axd 4 Yssnn liun Funuasil (fixed
cost) FuyuRLLUT (variable cost) fuyuNENLINUEITIAIGNAT (economy of scale wazfuYuTo

SimﬁULLﬁagﬂaﬂ (economy of scope)

'
Y a o v

7) 40 7 nSneInsuan (Key resources) An NINYINTNANAYAUTIND

< a A

99353579 19z dunsesanu 1eiesdng Wunu vinddunadag) wasiau Jdsiinsimssi

a = 1 % 1

adludasiimsazuendy 2 dw fs ninensdrudfigsiadioguaznsnensdiuigsnased lnedas

Y

nduluiansaningnivesgsiaelas exlsfenmAtiigsiaaztiauoungndn uasnineInsvesssna
awannsnaduanaiu o liviels edsls

8) 937 8 AanTundn (Key activities) fis Aanssumanfivisduiad ougsia
o¢lshevihiifigshadosh Sausazgsiafaziinthiivdnumnsnefiuld W gsRgndneasundngl Key
Activities i Msugnin msguarntivaenasiy n1sAndenuaniug s

9) 9037l 9 ffsrmnundn (Key partners) fie nguaudu MAstodunsduiy
5379 envazideningiviedtiomie Tnedevesnsiigsinanundn Ae ssvleifiuuszansam
TunszvIunsigsia Yaenszatsmandes uagyinligsalddeaduiunisnegiaiiedaies

AaaERIlUNINA 4
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731: @0NUUTENINUTLNALINBNNTATWAZ NITHRIUN (2563)

AN 4 URURIRUUIIARIgINA (Business Model Canvas: BMC)

H P=1 Y a v - Ao o & A

UABUN 2 NSAALABNAUAINEATNIADNNAANLAINIUNUN

- @enanTedelaviaguruniinisulssUeshinla nteyavensudaaty
Manuns Nlasun1susediuf uasUsuls

- Anwmdndugiduaidamiagusudiviig Yeminisdmuielesdu
Waduguteyalunisusznauniseenuuy waruiulssuugeunlunisiusiusindeyaniumgui
A A v
MYV

- MUUANGNINEATAT LLazmjmﬁaa'EjNﬁﬁaqmiﬁﬂm

& a ° A oA

JUABUN 3 NINUAYBEIDY

YLAUDRDANLATIUNITT NANTUNITIALATINUINY
& o S de ]
Tunauil 4 asuinususudaya
& A < v = v v & Y] ¢

- asumnuTuTNdeya wWeliiiusiusiudeyaduluaiuingUssasd
MM IUTEAIEUNYUIY INYRINs HUszneums guilam uazimihimhenunasgiingides

& o v = v

Yunauil 4 Juiindaya Uszuiama

- 9RNLUUANTN aTuiindoyaulagsiusiudeya AULUUABUNIYN FIUEN
nseankuuMIIavhsenuligensuivingUssasivadlaseinsing Usenaume

1. WALt UmuauAINYAS

2. uwiAnlgaal (Value Chain)
WNANNITIATIZRanMLIRasuN e lulazn1Buen (SWOT Analysis)
LUIARNNTIATIZI TOWS Matrix
LUIANLIATIALINARLUUALASY (Likert’s Scales)
wIRANEINUNgANTIURUIIAA

LUARLAEINUTIAUAR

O N o kAW

wIAAnEnAulsENIAEnS



9.

10.
11.
12.
13.
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wnRRReTumLRlaTe (Purchase Intention)
LLmﬁmLﬁmﬁ’uﬁ’mﬂizmmamimm@imgmuawaqﬁuﬁm (4Cs)
WUIARAIUUTEANNNNIAALULNLDIENER (4Ps)
WIAANNTATIZYINTRRREanvAN (Multiple Linear Regression Analysis)

WNAAKUUIIABITINT (Business Model Canvas: BMC)

JUABUN 5 IANIFTIITUNANITALTUIIY

Fpvisgnuram It ndunuaingUszasdvedlasins@nm Usenaume

1.
2.

v o N o o BW

10.
11.
12.
13.
14.

v =

ToyARUININIITANY TP UseaiAvaInIsAnwm
ToyallaurannymIng Iamnagueu JUsenaunis fuilaa nulgaudn
Netes wavdayaaswuvenisulsivazlinle
AaTAlgaumuauANYAS

Aasgividldnna (Value Chain)
Aeszanninasunieluwaznizuen (SWOT Analysis)

AT TOWS Matrix

TATNgRngsUEUILaA

AATMAITUTAUAR

a ¢ a % 3

WATIINBINUUTEUINTAERNT

Aaseiiediuauadlade (Purchase Intention)

a ¢ o Y Y a
ApTeiineatuduUIEamaNITRaIntuaNeIvaIEuIInA (4Cs)
ATV TEANN1NIAAN UL NER (4Ps)
TATinIsanneeidanyan (Multiple Linear Regression Analysis)

WNAAKUUTIABIGINA (Business Model Canvas: BMC) kag (319) S189UNA

Msaniiuay lauenanueaunITUNTIvELAUTEIUNa

JURBUN 6 é’ﬂﬁﬁsﬂaeﬂuaﬁuauymi LAZLNELNINANTSANE

TpiiananysaliiowgunsHan1IANY MeEUInIsdlnauAT¥EianIsinens

MhgnudiansEnTIunuaskazannsalluiun wasmhesunineitewsediaula



