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i drfnanuasugianisinms (2561)
A 1 lassaalggunmuauainens

2. uuafAnviaelgnuAn (Value Chain)

Michael E. Porter (1985) laliuuiainufnveslgnuaiindunnnimiasiadun
flanéviedPoseudneliituaudladmils Sennmesduimariifunannmsledeauaiig 4
Tunszurunsudn wierndunuresusdmivesdud Felifanssunie 9 it uunnuneszndng
msindueu Tned mnuduius fundregnlduuusow o nsfl aznsraaeuinduduazuinig
finuA1un (Rauda) 1nfianssula uazlinud1des (3ngew) 9ndanssula Michael E. Porter
Ifiausnuusaodldnualasyddianuddyfuinssululdamuavosuiagniiogsia daus
N153AMILTA TR AU N1TUUTTU AaenIudanTEuIunITAquBUAUAuasUTAIs T ugnen
Tnosvadeanuanunsalunisutsiuniegsia demsiiesgiyaduiuiified uluidazduneu
n3enanssy lnswvsianssuatelussansidu 2 Aanssu Ae A9nTIUNAA (Primary Activities)

wagAanssuadvay (Support Activities) laefianssu nnUsziandaiulunisy 1o ue aie

AANTTUNAN 5 ANTSULTUAINTTUN LA 817037 UNITNAANS DAT19ATIAAUAN
¥30UINININAIN Wagmsvudsaualudaiuslaa Usenaume

a ‘:l'

1) ladafindu1i41 (Inbound Logistics) Avnssuiliigadasiunislasuiniu nisvuds

a

M3ILAL MILanTedngiu MImuaNszRuTesingAu

2) msUdiAms (Operations) Avnssuiltfsadiosiunisivasy vieudssuingauliesnsn
Hududn avUszneuluse nszuiumsuan agiv insesdnsuaziaiesilo

3) ladafndv190n (Outbound Logistics) Aanssuilietestunisdaiu saus
Jndming msvuds msdeans Auduazuinsludagnd

4) NM159A1ALAEN"5Y18 (Marketing and Sales) AanssuiiiAsatunistngaligndn

FoAuduazuintg nislavan desnamsdndming Ussndusius

5) MIUINS (Services) Anssuiiaseunguismsliunailofiunumliiuaud s
MsUINIIMdInIsne makugthnsldAanssuatuayy WuRanssuiidisatuayuliianssuvdn
anunsoaniiululausenaume

1) M3dnm/dnde (Procurement) Aanssulunisdndednm wieanldlufanssumdn

2) M539uaziaun (Technology Development) Anssuieafunisiammnalulad
fhglumsiiugualidufuazuing videnszuiunandn

3) MIUIMININYINTYAAE (Organization People and Methods) Aanssuiieades
FUNIFUTMINTNEINTYARS GaurTinsIedan assmuasdaiden Ussidiuna Waun Aneusy

STUURUADUE ARG LAZLSINUFUNUS



4) 153985 19NUFIUVB98IANS (Company Infrastructure) 1ASIASNNUGILVRIDIANT Laln

IS a

srUUURT S2UUNTRY NTUTIITIANITVDI0IANT
ANTsuMaNe 5 Aanssu ssvhnudszanuiuldd auneliiianualauy asdesende
Aanssuatuaywiie 4 Aanssu wannfanssuatuayuIsyimtfaduayufanssumanua Aanssy

atvayudzfswihmihtadvayuiiuiasiudnme Awansluning 2

&
Taseadniugesdng (Company Infrastructure)

fianssuadvayu |

msu?msqna'mi (Organization. People and Methods) %
(Support Activities) a

suumufjuimsuazmalulad (Systems and Technology)

mﬁnda (Procurement)

mM3vud nITuds PR NSUINS

- < e
wazdniu | mMsuanduds % : o
WasdAY | aupqsene | YRNOUUAY

Jaghu | wieudms i (Marketing  W8an13v18/
(Inbound | (Operation) (Outbound & Sales) (Service).,f”'

Logistics) Logistics)

[

NANTIUWAN (Primary Activities)

#i11: Michael E. Porter (1985)
i 2 Jadeiuguvesinalgnne (Value Chain)

viadldgauen munefls Aanssudidanuduiud wandenleady W eadrayadiiy
Tidutiade nandn neiudaudnszuiunisirfagAvdoudgnszuiuniasdn nssuiuns
19 m18NTEUIUNTIRAIdUAEHUTINA LANTEUIUNITUINTNAINISTUY ATasenuAl iy
Auduieuinistu enanduniansshlneuisnAevionaisuin Mmemsuiweuaesianssy
uddsienualuliazdisseiios Muld visldnmen muneda myaduquavdedselonidu |
udsznovtuliiduusslondgainefignddesnis Tneddunoureanssuaunisasnenmen
freidosdudunen q fleurildvesianssuifianuAewiuiu ieadrsszlovigaving
Tundnfausivieusnsiiiedsselulvignnlaldiuss o
mslnsgiviisldnu Wumsiesgiilefinsaniseruannsavesionislunisudsty
Tnsnsdnuifiafanssudng q eRanssundnuagAanssuatvayuitannsoraslildiiey
sudiunu videanuamsolunsaieanuuandaiieUTeuiisufuguaadulivield Jeazldidu

wwslunisimuagaudsuazynseuvesianssulaiiuegned



3. LuaAANFIATIzREN TNLIRaauN 18 luLazA BN (SWOT Analysis)

sa Yo

Juismsvseiniefiodmiunsnaununagnéniinuagldtuograuninareluians
19 9 NTEUIUNITIATIEY SWOT agyilvinsivaniunindagduvesesdnsindanvuged1als
diovnnagns Auaneasliuesdnsdu q ends oAdnAna uasnssauy Yoy, 2553) Usznaude
1) MFIATIERaNIMLINaaNN1ElY MUNEDe N1TATIVABUANNAILITOLALAIILUNS U
fivilvinsuiagauds (Strengths) uarqas suvedBIAng (Weaknesses) sagerelwannsalduszlovi
91nlena (Opportunities) uagnaunanangUassa (Threats) flinainanimuandeunisuenls

= 1

MIBATIERYaLluazneudiglessuigaudtidousy wargnsouiignasias aIRNILABIEINIT0

q

Y] s A & < ! v A 2 o ) [V Y
szytifenigluvesesdnsiiugauduazqaseuls wWesingaudailgnisliseumemsuasdu

=

\ud st sesdnsiieg i eanansavhldfningudedu gaseu fie Asifiusoviwidelsifiae dsluvaisd
A uy st uaIn1savladnd NI sy ne sukazyaud sansaeuieuld dudady
3 Uszns leun wanisdduaufiiiuunluefinuesesdng (Past Performance) qusdudidday
19983AN3 (Key Competition) uagamamnssuian infasofiulifinmeiannsundeunsly
Toun mxﬂsdlﬂmﬂl’] (Value Chain Analysis)

2) MR MLIRGONNEUEN Manefls NMsUssuanmwindeslunsAliugsia
fifusznounslianunsamuauviowdsuntadld fafu Seipsdnwaniunsaitiagiusasuualia
nd sundaslueuanvesanimiand susana1n Judulvludnuued i ulenians oguassa
Tumsdfiu 5579 Fan15108 suuUaIweIaN1ITUINGBUABUBNE AN BBIANTTIATUAAZ IS
Tudnwasfiunndnaiu msdsuwlasinelmAnlemadmsuesdnsurumasersznaneidudeimun
vesesFnsauniefudiosinsgsiaaeuisonnagldsussloninnlenafifntundne 4 fu usuiauvs
o1aldsuuselovunnniuned u 1fesaindnwaei wans1ai U1 909A N353 IUATAIINAINITA
vosffuimslunisiiagimun nagnslildsulsslonianlenaiifiniu idesdiedlifinseianne
windeuniawend denthunld #o PESTEL Analysis #msumsiwseiunliuvemann waziaszi
AmINYesgsialuean Taseds Teyavesnsiudsunias vesiiaduneuonsng q filianunse
muasld Gsilatemanisznouludae dademaleusuazniande (Politic: P) Yademaasugha
(Economic: E) Jadenisanindsan (Social: S) wazdavenrunaluladuazuinnssulug q
(Technology: T) wena1nil §ailtlasemesnuaninuindey (Environmental: E) wazdy noviane (Legal:

a o

L) ianAeades fufu gsfafisuuilivesmanainilads isusnioudenldiuievlunisgsia
I¢ognaiiuszanan inszdeyamaiiazteliiusenounslfnieumieusuilotumuiasuulas
v03tladusng q seusiTiaivuslildudanunsaususannuld 8¢ PESTEL Analysis feiduiniasile
Afusransamegrannlunisuddgmiludaud INC quity, 2018) Tnefisrazidanvesusias
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2.1) Politic: P Jademaulevisuaznsifies Ao Jadufifinsd sunvasmuanin
vassguranaruleuigvessgluranaty q sawlufdennasuazdongunenianisdd
fifin9ud suuUasey nasainan Taed uey fuulousvesdyiviliiadesnesdsudmiotas
fusznaumssinduladnsmieufiazasplulssmaifulousuuuiviel

2.2) Economic: E Jademaiasegia definadunn o gsaslunansaduegieenn
mesmiﬂs}gﬁwawszmmﬁumiﬁmumﬁné’asﬁyamamuiuﬂﬁswm wazid udmnuaruinnain
Tutszeina @stadedudanunsorisnaunugsinitndenduiunnduszesdunieszozen
Mnanmiasegnatutagdunaziwilinveuasugialueuian

2.3) Social: S fademedeny munefia Jadeyn 9 eg9iiAsrdesivanmuindon
anwdanu Yamussay wardinnindusgvesauiiuiiny q Tudusgilsnoufianuvnisnaia
Thgnms ileanunsadidugsialdegnesuiunasiduiaulavesauluguauluduid Taeiilsids
nansznusuaula o Giaﬁuimgmwfu 5 $e

2.4) Technology: T Jaduniamalulaguasuinnssulug o LLﬁasﬁuﬁiuﬂwsﬁwqiﬁa
wiimaiannveauinnssuuazmaluladfiunnseiueenly nuludauliiilusuanmniinalulad
Tl o Whanuezgsiasziluegals

2.5) Environmental: E Jadadinudawndon axdidvsnadegsiounassnm dandey
Tundyuues PESTEL Tau1ud1dnyeg19d sdugmaInnssun1svieadi e n13vi1vnsuinens
warn13UTEaN uenNi mMavhgshadifesdianeianinuindeudulsenoudn iwu anmpieotnie
Awanagdeand naUd sunUamsaningfeiniavesian nseased1ud windoy
VBIFaTUTENA

2.6) Legal: L Yadusnunguune dudadesunisiiles aslanumquinieuiasadienieiy
wifidaurnefinenlddaluuIunues PESTEL Analysis fademsdunguaneiisadesiuuing
Anguanesyyliidud ol fmuningshaaunsovilivsolidannsavinle drudadomsiumaides
Jud el sadeatuanudusius szninsssAadudguia widminindadenienisiilesnadu
Taneenngrunglmififedesiugsia tadusumailewazngmnefeznaaiubeudeaiu

4. WuIRANITIATIZY TOWS Matrix

Hunvidndfiuansidenauazguassranmeuen ssdnsiduiusiugauds wavqaseu
aelussdnslaedniadenvesnagns 4 naden TaAnainnisdug sendnstadenieuen
uazdlafonielu dail

1) nagwné SO v3e3enin nagnsaaudedulenia ldun nagnéfiesdnsazldaauds
aelueadng uaguarwnusslevianlenanisusniiilialenalyl fennesdnsanaiaudeanis
wwafsmuduudsnely ieaunsnedeustloviannaniumsaiuazdsundonaieuon

2) nagns ST wial3enin nagnsyaudstuguasse leun nagndagldananduuds

neluesAnsnanides vieanglassanieueniInaulatunsetafedu



3) nagns WO “seiienin nagnsyneauiulania tawn nagnsnesdnsasusulys
whlumnueaukan1elussnns tngendeusylevuannlanianieusnNnlonalinakiindwIna oy

AgusnANIN winnesAnsidymnigluefienavinlilailduusslovianlenanisueniilog
ms1zgasausiavinlvesdnsliaiunsaeyld Fsarsmislunisidsugngeuliidugauds
wsgdadllenmavsedesnslumsiniiuvnulussdnsaslule

4) nagns WT u3elsondn nagnsynseuiuguassa leiun nagnsiuntesesdng
o813l Ao wenguanmugeuken1sly uazudnidsaannsuindeunisusniiiugUassa
Tldanndian mnesdnsndyiuguassaneusnuazaneluidseune ssdnsfaznnogluaniunisal

Al ra v a a v d'
wlummwauamama muamﬂumww 1

A15199 1 NNFIASIEIT TOWS Matrix

S W
S — O Strategies W - O Strategies
o Tyauiaiioasns wilvygndou lngadey
Palatssuainlenia valaseuainlenia
S — T Strategies W — T Strategies
v < [
T T49aud ANANDOULD
a ‘:{I a r-:ll a a
waniaesangUasin VANLGEQUATIARIAANAINT

i 91adsluende aAdndna wagnssAug Yayuin.n159ansnagns (Strategic Management) 83 Michael

A Hitt, R.Duane Ireland and Robert E.Hoskisson

5. WUIAANINSINLRAARLUUALAY (Likert’s Scales)

1ASTANARKUUELAS (Likert’s Scales) s un13Tnd e unnusssu Tnglddmiu
AU ﬁiﬁ@’mawLLamizﬁummﬁmﬁﬂmmuaaumuﬂmaﬂﬂﬁ%ﬁéﬁLﬁaﬂiﬁmaumuigﬁum’mﬁmﬁu
(gwlns lweaw, 2562) msiaanuiisnelanionuAniurenauwuuaaunIueie Likert Rating
Scales fia nsliimounuLasUaUEDNUARIINANTIY 5 SEAuRBuUUaBUnluwiazde TnansAny
pdsil WanmsTn leaRuuvAiAinlunslivingudegianuasnsamndnnauudadingnouuansszdu
AaARLiY videNansAduuseanIIAGEN (SWOT) Wi & @ et

s¥iu 5 egflusziuunniian

SeAuU 4 aglusgiuun

seAu 3 aglusyauliuna

seRu 2 agluseauiloy

szau 1 aglusyiuiaiign

1A8AINUNINVBIDUNTAIATUVDIALRABTAWINAY 0.8 F9launannnsAuIn fadl



AZLUUGEN —AZLULAER

AUNTVBITUNTNATY = —
uudu

o Y [ a 3 . . [ v
AN1NTUNITIAALLUUAINUAALAUAIULUD Likert Rating Scales @111507 alagld

i a a Aaca o &
ALRAYLAUA R Iﬂﬂlnﬁﬂ@ ANUY

X = Yig Xi
n
Tne X = Aadsiavndn
n = Srurudeyarinun
=1 Xp = naT IRt ToyaTavn

LazditsAasuuLLiBas UG Bl
Aady 4.21 - 5.00 mneda Tanuiusglussduanniian
AR 3.41 — 4.20 vaneds Sanuiugaslusssumnn
Ads 2.61 — 3.40 wuneds Samudtudaglussduuiunans
Aads 1.81 — 2.60 wunefs Samnudiuseluszsution

ARdY 1.00 - 1.80 unedia danuiiumelussautiesiian

6. u,mﬁﬂLﬁﬂaﬁquﬁﬂiiuﬁuﬁnﬂ

Kotler and Keller (2014) aF ungfiawuudnaeengfinssy vey u3taa (Consumer
Behavior Model) Tngiiuandiyanaldiunisnseduandad 2 dssian loud dafmuanisnaia
Fasundn “drtszaumenisnain” 18un wdadast 17 Yosmansdadivinouaznisdaiay
M3 Talufsdanedendu q mamsnaaiegdeuseuiuilna laun

1) isugiia manefis angmaasugianng 9 1wy shrenide Saruaniudeu
Runs uazdnstuile

2) wAlulad s mufamthmainemans gunsal videiniesile

3) M3kl vaneds $3una uleuienenisides ngvany wazdetaAuveslsene

o =

1) Fausssu vuneds Arflon anudle ANdeINTT viruad Saufsdnuazianiy
vosnuludsnn Feiidvisnasdensindulavesiuilag
Fodnsziutiunnsgnudennuidnvesiiuslaa axhlugnszuiunsmaedainen
(Key Psychological Process) laun n13a3719u59391a (Motivation) N1535U35 (Perception) MSi38U3
(Learning) wagn153n31 (Memory) Usgnaunudnuyazdluyanavewsuilam Faazdmansynu
songfnssuuaznszuanunsinduladovasfuilag (Buyer’s Decision Process) wagnisdadulade

NARAN (Purchase Decision)



PNUUUTIRBNEANTINVDIUTIAA (Consumer Behavior Model) uandlsiiiudi

wingshanviliiinnisdnauladondnsiue lnelgasuduaindensedu (Stimul) TRudngausdn

inAnvaeruslaa (Buyer’s Black Box) aul3euiaiiounasamignanvisetinnisnainlienannaziy

a

1o ek uslnasusrednsvdunasiinAinudenis Mnuuiuiansanduladensensneuaues
v adaa ! a

(Response) Ine Ramya waz Mohamed (2016) a5unefistladeniidnsnasonginssunisindulade

va3uslna lnguseneume

[
=1

1) Yadn18lu wiedadua1uininen (Psychological) 1 ungAnssunisde

=

var{uslaadilasudnsnaandadungluniedadenedninemateusenis lavdandrAyiign
AousegslauaznisTui Usenausig
1.1) w5934la (Motivation) usegslaanmnsafmualdindunsdndurseusansesu
o g v = I & o =
Avibiyanakasiauianela waznateduusgelalunisie wWeynmauarmainuianela
| & a ' & v = v N g v
H1UN15ToUedsUeege Ingusegalaifunsenseduaiely (MSennudeens) Nnseduliyana
A uNIY oLl onauausIn N eINIs Geanansaduunliilu 2 Yszian Ae Audeanisuen
£4 v & =% & a « t% a = 1 v ! o v
LaYANABINITIRY Aty k3egsladadudsinsedunginssuiiayaiulugimvune uagvimini
& v o oA Y g v o A = v a P e o’ Y
Juuswansuinseduliyanasiiunisivenauausinufeinsresmues dunaril daduldady
Aelundamasionginssuves uTlaAkazAINAINABIN15Y0K USIAA NIngnnses uluseay
ANUNTUATEaNe Ixdinadousagale Fenssdiusainasusnnnefiagransuliuanamatiunsesi
InganufeinIsaunsaLUeantavateysenm lawn
(1) AUABINITNWTINN FIAINANILAUATEANETTIVGT 19U AIUNTEMNY
a < £%
AU LUURAY
(2) AUADINITNINTATNYT (Psychogenic Needs) 1118013 AI1UA DINTT
negluszaudnlddiin Wurnussansiiulsegan o uwaznioufivznovausisoanun1saliy 9

¥

1.2) M3¥U% (Perception) unszuaunsityanaldfutayasnnissududaioi
msngnmn ldun nslddu nsldndu nsueadiu n1sdusa waznsduda laseguuiiugiu
YIANUFANveAaryAAa TINTUaTeN 19 1uTININe WU o1sual AuTT afdyyn nsdena
finrsan anmavla anudala Winwy Ardew Yausssy wasUszaunsal dedanariibunaunann
NsSeuIkaUsTAUNMTRNGY

1.3) M33eu3 (Learning) LﬂumimﬁwuﬁamqﬁmsmamﬁﬂaﬁLﬁmmﬂﬂszaumiai
ImawqﬁmimamﬂﬂaﬂguLﬁ@mﬂmiﬁauiﬁqmmﬂﬂg’jﬁ%miwdwLmﬂﬁumﬁlau AINTEAUY A1
N1TABUALDY WATNITLATULTY V4T LA AZUAARDIAANITLT HUS IINNOANTTUNITADUAUBY

ARAINTEAU AN 9 PIUAULDS

=

1.4) Avudouazyinuaf (Beliefs and Attitudes) MsnsgiuaznisiseuveIyAns

NINUFIUNIAINAMULED FelBNTNasiongAnTsunIsee Ty “ANULYR” uneds AuARiyAAg

€

gnfoiienduddladanils F90191in1nA10F ANUAAIL NT8AUATNST wavaINNT0asTY
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LSINaNAUNINeIsHal A gItestunsindulavesyana diu “viAuad” naneda nsuseiiiuy

Auisnalaviseliswelavesyana saudsmnusdnnorsuaiuaswnliilunsufifseddladmils

2) Yademsdany (Social Factors) fdviznasengnssuvewuslaa laun
2.1) ATAUATY (Family) audnluasounsiidndnasgauinuaziannudingy
sonnAinssun1stevesiuilna
2.2) ngu81984 (Reference Group) nauyanad fjuilaaldiiuuuuegs
Tumsuilan Geenaildnuarnsuslnawileunseunnnaiy
2.3) UNUMLaEANUNIMNIEIAY (Role and Status) duviiiavesyanaludeny
fifluaseonginssunste @ “unum” vaneds wihiiidaufmualilvaraufon
3) Yaden19Tmusssu (Cultural Factors) Wi utladefi dansnasengfinsu
o Uslnaluaenie waranunsawuseanliiu
3.1) Fauss3uman (Core Culture) 1ud sideglunndsauvesuyud 1Anain
N33U% AudednTs naenIuNgRnsTuesy e §adundrdamisadionenld wasurasdiay
wifausssumdnduvesnuies ngfnssunistovesnusluusasdinuiuandsiuaenty
3.2) SaussIuge (Subculture) 1 uimusssuvesaulungudesd ey sy

a1 a

Junanesdudarumils Falanden anude uwazrgluuunsuslaarmzngy

(% '
Y o aa v 1

3.3) Yun19damy (Social Class) Mg nguAUNNanYMEI WA WU BITN
nsAnw vse5ela Feenvndreadanulunateau fuslaafieglutunsdenudeiiudniiuualdy
= IS a z-i’{l ‘:l' v [

MawingAnssunsdenaaeiu

4) J23un191A58g§Aa (Economic FactorsmgAnssuvesy uilaadiulug lasu

a a

anSnaandadeniauasugna Jednalaensenonid @ ove uslaa LWy s1eladiuunna

¥
=

Mdusmnuanginssunisteveusazyana s1eldvesnseuniri@soraduneldsinvesaudn

a a 1

fanunngluaseuaiafiisnsnaronisinduladovesaindndismutuneldfimdonmslidng
puarwsniueragninulidedudduitesld dauselddnianidusuianfiduiafedidy
dHeswndleneldiiudu wodnssunislddeuazanudosnisvesuslnadinifudumulde
uananil Jademaasusiadu « 1wy anzduile viennumsvgialaesiu AllBvewasongfng
nstovasuilnaiuiy
5) 1advdruyana (Personal Factors) lutladedrdnydnusznsnilsiifidnina

Aonginssuveausla wu a1y a1in eld wagladladdiuunna

5.1) 91 (Age) finasiongAnssunistovasusazypnalunindenduuandng
fu seludusatouuazauseudiuyana duudeuuadlumudisiowasyaads

5.2) 919 W (Occupation) YaksazyAnaidnswan o3 Uuuun1sadudin

(Lifestyle) nsfiasaden@odua azn1sindula Fauananeiunuanyuy 109013
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5.3) 77814 (Income) Huifafudrdyfirnunsuuuunazssdunisie eann
seldfuunasidmdnlumssutneldaes sedumeldiumnsetugeuilinginssunsidende
Aupvasusiazyanalandaiulume

5.4) laalnddruyana (Lifestyle) muneiis 383 3nvesudazyanaiiazviou
awaule Wauad wazAanssuiviludiausediiu fadunisuanseanisinuuarArfoufiise
Aauwandeusoush

7. uunAnigafiutiAuaf

Schiffman & Wisenblit (2015) na1331 viruad nuneds wsegslaluanuveunselyl

A @ 1 ]

you pufinelavidolifenelavesyaraiifineTngededeiiior Semgtuamnsafuaudnmaud
U3 lawan vidonsdemsfils il auaRasAnonUszaunsallnensaiduslnaiivedud s
mMadndudnarsvesuilag vioo1ainainunaseyadu quenaniiruadduduiansedu
Tigusinaiansdndulededudmiouinisld Tneuslanagvnisdnduladodudiviouinig
vnauelauduveurieliviuailufuuan

Hogg & Vaughan (2005) lalvAnununeuesiAuAflIin HAUAR Ao NITHANNEIU
naundufusgrndussuvvesnnude anuidn uazuuildunisiAengiinssy sodslad mils
nauivnnisal wiedaydnualineg Midudaiodedifuddy

Solomon (2004) Na1737 siruAd manefs msfiyaraldanuidnlunisusediuing
A Fwves lawamiedanng o Imammﬁﬁﬂﬁ?u%mas\jLﬁunmmu

nfeudanue1aaiuladn dirued (Attitude) nunedis 83AUTENBUNINTATNGN
flagiounudn anuide wazuunldumginssuvesyanasiodsladanis lidrazdududi usns
yAna yi3ounMsaisng 9 feeradululufianisuanuioau Taensiad uweairuafsndsingiu

WnUsraun1sallagnss N153U3Taya n30NSLASUBNSNAIINANTNKIAG DUUATUNAITBYA

@)D 2

fne 9 Fasuiaueisaduituddyiiisvinadenszuaunsinduls msidende uagnginssuns
Uslnavaeguslam ag Solomon (2018) lanafiswuudnaesesrusenauvesviruai (ABC Model of
Attitudes) 1371 vimuaiusznaulume 3 asrusznau taun

1) p3AUsENOUAUANLTEN (Affect) Ao Au3dnvesiuslnndifidedudvdeuins
Y AUt UTelilteu Anuiiwelavseliisnela

2) pafUsEnaudungRnssu (Behavior) el n1snseviwmiesmustlaiiagnsgyin
vogusInAseduAMIBUINS

3) 83AUTENBUAIUAIILAA (Cognition) MUY mmLﬁ'ﬁlw%mm%’ﬂ%ﬁﬁﬁim
LppAUANTOUINIT

ol wuuaesindmuaruduitussening n153u3 (Knowing) ATa§dn (Feeling)

a

warn19nsevin (Doing) d aluaunsanenesnanniule natife agldawisaussiiuiauni

N

Yo uTlaa NsedudAmieusnisla mnlinsudernudanieanuiievesusiaaneu uuiAail
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49AAA DINULNUBIDIAUTENOUVDITAUAR 3 UseN15 (The Tri-Component Attitude Model)
489 Schiffman & Kanuk (2010) 3851831 nefnssuusenaudeviauaf 3 Usens (Tricomponent
Attitude Model) il

1) asAusznausuANadile (Cognitive Component) vnefis Au3iayantade
AlsFuanuszaunisallagnss Fsannsodssarerimuadlufiansunvioau

2) BaRUTENOUAUAINIEAN (Affective Component) viNgfia B15UaILATAINIAN
Aypaanedeing 4 deuandeiuluauyadnninuagadonvesudazyana 1wy Anuwela
wiokinela maiumevseliiuiie

3) 99AUITNBUAUNGFANTIU (Behavioral Component #58 Conative Component)
nunefla MUAnIBENIATN1TABUALBITBIYAAAABA Jlnd wmils FaAnanauidn anude

wazauilavesyanaty Awanslunng 3

ATTITUDE

COGNITIVE
(Positive and
negative;

AFFECTIVE
(Positive and
negative
emotions)

BEHAVIOUR
(Intention to
change

behaviour)

fa: Alice Brock et al. (2022)

] 13 9 a
AN 3 9IAUSENDUVDINAUAR

8. WUIAANYINUUTLVINTAENS

A5155 1@3saY (2560) TaoSureAunNIeYDIUsTEIINTAIEATINTUFLYS
Anaziunsanlun1suisdiuniseatn Jadenisaiudnuaensussrnsmansdainudifgy
[~ c{' [ i’J’ ] ] = o 2 1
Juuagnaninvesussrinstuazdrslunisssynainveinguidmane suludsinlagneuinndi
Y v ~ ) 9 s o & P & ANa
AILUINIINTUDU 6]ImsmLLUimqmuUizmmmamwmLiJu Usgnauniy 918 TUTINIATVIAN
WA wazsela

a o 1 1 1 (Y ¥ 6 <

WIIVT UazUaU (2558) NA1IIN aNWUENIAIUUTEUNTANERT D LU UAINAINANY
LATAUMANAINABITVYAAR LU LNA 818 A0IUAIN ANuaelATIATI9Y89319N1Y A1UB1 LA
Tumsvheon Wudu neazsuansdsenuiduinveusazypaadiudofinaudiadag iy Jsauuanssuas
AUNAINYAI8YDIUAAAT A11150UIT A NYUENANTTUNITUANIDDNT UANK 1T Y FIUDY
n1sandulafiuanm1aiud slanmngu191nAuEAna19InI Ll sEgInsA1ans n3 oa 1l uun

VYBIYAAR
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v S aa a

Schiffman & Kanuk (2010) dnwaueUseynsaans vuede deyandanina
sewgAnssunsuilnavesiuilnadadudiuiifeiuteyausazyana Wy twaeng sefuns@nw
seld 9130 Weruazmaudsandudoyaiuguitnnsnaiadnmianfarsuilunsuisaan
Msman (Market Segmentation) Tnethdnmnsulandudn avameu Arudomns sndeuleatu

Fngans Lawola (2550) o5 U1871 Uszyinsmians donsd nu A safudiudu
uagnsuUInguueayana dedanudidydenisideiuilan iesandnvazvesuszuins
aru1s0vu il ouansn uauUAvosdunain (Market Segment) uonani wualds
msUszaInsmansseaansafiunioanduiutsranslunandmunenielduisaudeanis
duAong

ndeuteiueaasulanin dnvuenisniulszyinsaians (Demographic
Characteristics) nefis dnwazuazasuansnesyAnafiannsndanauaz Jnls wu e o1y sesu
n3fne adn 1eld 1Wend maun uardnumzaseua lnednuvazdszrnsmandiduiiade
Ay dawasongfnssunisuilaauasnisdndulavesyaaa vedsldid uinmei i ugiu

TunisuusdIunatn (Market Segmentation) Lagn153tasizvinatadanuny laganisadoules

AUANADINIT ANYEU Lazn1sandulavesiuilan el &nSna yuinie (2563) efuredn

'
=

lagvinmsfinesesla dudsmeadssonsmansioiduladeiiuguildieniadudssindu o wu
mﬂﬁmmﬂ%’qﬂﬁﬂmmﬂummsﬁ Tunsuusdrunann Tnn1Inaind 698 0991F8n15ANeId Ny

N19UsEEINIA1ans AuA LA 8 Laedauusn1susensanans (Population Compositions)

1) el (Sex) MIuvsdunanlaglfimadunasildiuunlunissmuiod o
wAasdiens uardingans dnnmsnaraussenuleniafiazutsdrunaialaeldinmsia Wy deuwdhi
ineuLaznAnSuunaudaldiura 2 i deuuie Procter & Gamble (P&G) aanms18 7o
Secret fiflgasiadilamzdmsvans Mussydusiuaznislavaund ol uyuamnatvesans
gnavnssuauRtnsTavanugndnadsfuuiy

2) eguartumaUTENISTIn AnuFeINTIarA LA TR Ul nAa AenlY
pueny v1sudEnldenguastunoutensasiinausdudfiuandisiy visldisniamenisaann
LANFIRUAUNG N UALI99TTINT ANy 19U UrsUTEnIdAuAT unnssfuLazgslalanie
ngu WmuneTomuan wu 1Iudssivuan Innslavaniagldauniuasniiduneddiviy
AUMUNAT?

3) anrun e uitaa dnniseaindesiiansaniwuildunisilusyitlanvse
WU e TaesoEaETa ANy LWy ussnuudy nisindulatondntsiviouinisay
Hudnwnrasounta duffuslaaiilan anudesnsuaznisdnaulatorndudnuaslddudnni

A A A v v 1
wInlUTunuMsITlasnin
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4) MsfAny n1sAnwrvesjuilaadwanenisdedunigulnauilna {uilaanil

msfnwusazszauaziinufoinisuandsiu fuslaafidnisfinwgaienistineuduegnnay

Y a

ARINISAUAININBUANDIANINABINTITHAEATINANAT I T nAwes TIuIuUsTEYINTUT O US LA

Y

A = o & PP
niimsfnugRadulonianfseonisnain
5) 91N LFaLALIAIUADINITHANA IS aUSN1TWANANAY a1dwdutladefidana
nan1sgulaauslana iszduslaandmuvisnuduasazinirdaludeny dnifendondnsine
P3DUSNNTALANUNDNOU
6) 518t9wars1eay s18lawarsiea1erIglilnN1SNAIANINUASIAIVDINA R U9
A a ¥ [y 1 Y oal -Ql'd o ] 4 o dy a [ 'S
wsouInisiinssiunguidinineg duslaanildunysgaazsglauin swnalunstondnsdue
WIBUINTIThekavasmnauIenIRUsLnAnd e lmios
9. WUIAANEINUAIUAILAZD (Purchase Intention)
luns@nwmgAnssuduilaa nsd@nwiniusslalunisie (Purchase Intention)
Wudadendanudrdyegeds Wesanamisaldifusuinslunsiunenisaianisainginssy
g Y A I P o L = 1 e Py a A o v
n1syevesruslaalueuianld n1sAnwanunslagedsjuhanudlamena vseuseyslanvinl
Austnadndulaidentenansiueilandnsiueinis
Howard (1994) nan271 AU 9tad @ (Purchase Intention) LAAY WaNNViAUAR
vaaulnandseduAmieusnis Funanmsusediuladesing 4 vasduanieuinig anuddlate
L’f]umzmumimﬁmiwmc;ﬁimﬁazﬁauﬁqmmmmu’i’]%%aﬁuﬁﬂ@ﬁuﬁmﬁﬂ Tugraaile
PRV DN

YA

Kotler (2003) na1171 n1sdnduladeduaivesduslanazuaneaninluguiuy
3 dy A Y o ! g.J/ -&I Y a d’lj IS ! (% g}’
vosnNuadlatereduiitureu uiauadladeuaznisandulatedinuuansineiu lngaunsla
Foazindundanuslaaussliunadonan o 3eusesuds auasladedadudiunis
& a ° 1 v a & | =3 = Y} S v o l
vaedunauf vz lugnisindulate sgrslsiniu dUadvassisenisiduunsndausening
Yo & o ooa d o oa
anuaslateriumsdndulate duhe
1) iruAAvaw] d U (Attitudes of others) AU sladave{ uslangnanadld
NTiALARveIALTaUT1Y MnAulnaTadiAuafidiausedurniouinig duslaafieiausuan
< & ' o a s & & ! ] a X
ANGTLATD WeATiAUARLTUUIN ANGILATRRNT o AT
2) Yadeinuanrunisaiiliain@na (Unanticipated Situational Factors) ign15al

a 1 a [ VY A v I & a Y A M Yo & J v a X (Y J [
Vllmﬁ’]ﬂﬂ@@’ﬁmﬂ%l’diﬁiﬂﬂﬂ@ﬂLa@ﬂ‘UQHUQWVIliJIWWQIQWQLLG\LLiﬂ nsandulatiduegiuanuadu

Y

¥V

wazAILseeIY dnnnseaindeediideyanavatiuayuiieanandemyuilnaius

&

fiya 7ivelna (2585) na1331 anwsdlagedunidduvane ugnaiineliinnisde

(% (%
Y] (Y

Maanunslagouasladedugiunusenauiu svianisadvayuiuiaziliiianisaadulage

Aaa ]

Feruslnaazidendndulatioannmaieninnandmiuny
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lumsfinwiasall Tneanudslage nuneds N1suandiinIufeINIsNIzdoduanym sLUsIUYaAIge
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10. wurAnNgUdLYTEaNNIINIIAaInlussNaIYRsEUslnA (4Cs)

A33300 1350 (2560) leedunefisdiuyszaunisnainluyuuesuilaaliin

a a

n1sigsnesanidugsialagiiunisnatalivszavaudnsauliiiesuaededsdiulsvay

]

N9IN1IARIAVBIHANYINTUY WeidzABIliTufsdIulTEaun1an1InaInluyuneveruslaame

lngduszaunsnannluyutessuilnn Usenaume

' ' 1%
a

1) Qmmﬁqﬂﬁwﬂ@f% (Customer Value) @971anA19¢La8n®

=

AUAINTDUINNS

(0]

G
U
Jududesiarsandnuainsolsslevidladhundisuiisududuyuiideliiunisdissdudn

q

Y Y 1

thu q fafussiarossuiAsiigndesnisegiauviaie

2) fuvuvaeuslaa (Cost to Customer) Auyunselddny sudsAndoiian
fdeluvesuslaa il elwlddudmiauininiu q desaenadestuainusenivvesiuilan
mnguslnadedunuvdeiuluinn enumanistedudiniouimtufiorgay fanedsiesing
ysenfivnzaniueamaniwesgniniieaue naiuslnaeensuls

Y

3) AuaEAIN (Convenience) HNANADIANTAASIANFEAINIA UL USLAA

[

DD

NP RAUAIMIBUTNT WU NMsDdeyakazANazaINluNTTeAUALaLUINIT Nl KEn

ResasmNazaInauglivinzauiuguslan

4) M3Ansiedaans (Communication) §uilaadein1siuteyarIa1531ngsia

Y

§3nvzdesdamaenguilaadeinsiivangay saute{uslnalinnudeIn1sindegsia ielaue
L4 a [ a £

ToL3unIawing q sty MsduasunsnaIndsdidnsieviagsiaLaruilng

9

11. uuIARdINUsTAININ1IAAIATUYNNBIEHER (4Ps)

A379504 @359 (2552) Na1971 dUUSEANNITAAIN KYUIEDI AILUININITAANS

nuaula Feusenlisiuduiieauessnnuisnelauinguidvany vdnnisnain 4Ps Usenaunae

[
a

\Asoeile Auwialull
1) niindaai (Product) nunede dsfitaueviegnataiienduaula n1sian

Y = = o § v Y a = Y a du o4y v W My
nsldvieonsuilan Nanunsailvigndninanuiianela Useneumedsndudalauasdudalyld wu
UsTi et & 5187 AN #51dUAT Uinsuwastinidesveruiy nandusiansazilududiuinig

c{' 2 a a o ea a o a =~ry a o ey a ¢
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I I

finuAluatgn1vegnan Felinavilindndaeiainnsavisls n1siruenagnsAuNEnSuife
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o =

miedaladusieg taun (1) AnuuanAvendn daeinien1sudatu (2) erusenaunsenmauyd
YIHAAA I LU Uselondiugiu JUTIeanYME ANAIN A1SUITITUI A1EUAT (3) N13AmuA

Auananduiilun1seoniuunansdue iewanwuluanee waslinuamdnlavesgnen

[
I3 Y =
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ALAINTTIIUNITNOUANRIAIINADINITVRIANATLAAEITY way (5) nagndiieafudiuyssay
ARSI wazaeNdni

2) 5101 (Price) munefis Sruaudidesineiiolilindnsdue/uinis vieidunuen
& = Y v v oA % ¢ Y a o &, a Y v oa A -~ =2 '
VanuagnAnsuy dielilanauseleviannisldndndne/usnmsduivRuiangly visevanefis ane

nAndaeilugudaiu s1andu P daviassiiandu 6310 Product 1A udunu (Cost)

Y Y oal

Y03gnAEUTInAzUTBUWEUTENINaRMAT (Value) Yoendnsinaiiusia (Price) Yoenadnsiuaiiu

Y

ANAMTUIIUaER
9 (2) AUNUEUA

1 1 =

fnANAgINITIAEUTInAaeindulate dinvuanagnsausiafesdieis (1)
YDIGNABIABINITUINTHBUTUVRIGNAT UAMANYBIHAR U TE9N T NGRS
wazAldAeNfeItes war (3) N1sudedy

3) 499119N153AT Y18 (Place) U 0IN19N1INTEIBAUATI ATEUARY

o = DN ! v ' v & oA A | v o |

wazfsausaifiangugnadimanenndiuldidueg19d vIodudemiinisdndining
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4) n13d9L.@3UN15Aa1M (Promotion) LU enslawaUTEvdUT s daaTy
NSVIBLAENITIAALALATY Feanunsaisentadn 4P Fuilugdnislansounsesdinutvmnanisnain
MiuTumudmangveaianis seaufiaedfon13na1nny wtun1erureIn1saselseaunisalng
Wsgiivlalviungnan mnanunsaadieusraunisallunisldduan vieusnsnasegnandivane
waafanihlugnisaiianuyniuneduilna lnsnadnsiaianisainianislunisandunagns
N19N1TAATA AB NANTITNA1UITANAIURUINIINITAAINVBIGNAT AT wil arneuiue Y ey
A @& a a A @ A g D Y o A & = d
wisiufanssudanedearsludwmaradmuneiadunisiiainug 4nye nieduaiounau
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=~ | ~ ' ~ 9 =) a
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Tuvinly Tegndls vesuwalnu wazeslsduusegdlavesiuilng diudsenauny 4 wes 4Cs Waiey

a o

U 4Ps finail

a

1) anudnsd el (Product) lugnarnfignenaglasu (Customer Value) & Han
Aoma1sand Wi g uslandesnisidudrfsy Customer is the King naneiduuulfinfivnesdns
TiaudAduiianves CRM (Customer Relationship Management) #58un9e9Ansisenin Customer

Relationship Marketing

Y a

2) 2105101 (Price) lgaunuvesguslan (Cost to Customer) Jagduiuilan

Y

2 v

913lulAudAyius1an 189910 Modern Trade #1149 9 dnansiAiefsnal uTInA K nEn

U Y
= v a A va Y a v Ny & o
JamsandununsHaniielrauAilsA1gnas awnsaviel Modemn Trade wSeiuazaingenaly
Talusiad tnungay 3nuuIAal LA aAanAs LY 19U Supply Chain Management (SCM)
g Logistics

4

3) 1AYDINNITIN1MUY (Place) lﬂajmmazmﬂ (Convenience) KuUSLnA

e

[ [y I = Y

TaudAgyduanuazmnau1slun1steduauazuinig Wi nN1d1aes1uA USn1sindsnsviu

v
I~ a

N % v I3 a ° Moy ° Yy a = 1
LLazﬂ’liLaaﬂ?jaaumlmw @ﬂﬂﬂi‘ﬂﬁquqﬁﬂ@’]uaﬁlﬂjqﬂﬁgﬂﬁﬂuvlﬂ ﬁ]gwqiﬁﬁiUﬁiﬂﬂﬂJLLu’ﬂu@J
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W lgUSNUINYU 1L Convenience Stores, Discount Stores #3831481115MIRUINTdE U
4) :nMsdaaiunisnan (Promotion) lgnisindedieans (Communication)
¥nN13ma1aN8931 Promotion liaseunquiiiesne n13d eansiuuilnadeswenduesdsiu

< . . P Y a ) 1o = a
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12. uUIAANIIILAIITINITAN0RLTINY AN (Multiple Linear Regression
Analysis)
a ¢ a = a & Y aada o a
n1siesnIsannesdanvan [umsieneilasldadanddwldase
11NN aia wagdfulsmuiewmid i Tneuailaainnisiasieiaiunsanansliiiuge
ANUFUTUS sEnineinUsdaseiudiudsniy Jeogluguretaunisiaudunse (Linear Equation)

a O o a = ~ Y o a ) Aa a | a )
dnvadaanunsaasunenaziUssuieulaindnusdaseiilalidnswanan1siasuwladvadfiiklsniy
v o dﬁl

WINAEA N8 @UNITNITIATIBINITANNRULT SN a1U T suaUF U us lugUuuuialdle fall

(815 NAAASTY, 2560)

Y = BO + lel + [32X2 +...+ ann

Tned Y = FuUsnu
Xy X = fUsDasy
R, = A1A3 (Intercept)

ANAUUSEANIN150N008UBIRILUTDATELARL A

Bl'"Bn
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13. WWIAALUUTIA95IN (Business Model Canvas: BMC)

Moeller M. et al. (2008) l@asuaunuevetuudiansgsia (BMC) 3udu

s

N30UAIUAAT SEUAINITNTEYVReSsAa lumsaiiuazdweauauaiuselovdludanndlvd

lagn15dnauseIAUsznauvauuTIaes ¥sog luguraanisneudauii eanuy uslnakasgsna

3

(81985lu win sus15INa UarAe, 2563)

[ =

Inguuunaesgsia BMO) Usenauluaie 9 diuddey Jausiagduidduaviivey

W lRIeMDN1SEULAZNITIASIZN Wadwszulaisssnuaisuntnualiazdunistivlaseeau
MepUAnLiia @Il EUeRUUTIADIIAALATARUEITY (aanduseninlssmaiion1sAuay

ASIEILN, 2563) taene 9 a9rUsynou d518aziden sail

' i

1) 99371 1 nquanAman (Customer segment) Wunsinseingugndninlag

9 Y

1< £ a [ 1 1 a < k% L=l ! .
JugnA1vesssia dnwarvenguanA1vesgsnailuieniag (mass) vsenquianiz (niche) Jgym
v a_a =~ v i & D = v a_a a
Y03gnAgINARerls Fednuansenitvaudouazauld auluignArvesgsiadnginssuwuulny
Tngaunsauvanguidvanglivainuaie ludiazidu aunudeants aungingsy aiuiud
- a v ¥ o 1% a v = a i D)

wianugUnuududi Wudu i ebiniseanuuududn w3euins d9ewmen1sda il munzau
NulAayngy

2) Hoe¥l 2 AuAvBIEUALaTUIN1S (Value proposition) aglsivinlignAiman
AoddonduA1uazuin1sveegsng exlsAeauarlududuazuinisigsiadendnausligndd
wargsnvanunsaillunlym visensuland vseduasueslslvignAmladie

3) Y047l 3 YBWNIMIIDGNAT (Channels) Ao Yo 1alun1sde - 118 uazyemn
lunsfnsed eansiugnai gnAdndunuulvu dnwazgsiaduedals nste - verugemiale

F9zazaInUINT g0 9 omamanidiind ud welunssuiunisneunisvigliaud mdsniseney

U

lPensEUnUNTUILTAMETUNIINN 5 Svee Ao
3.1) Awareness anANAIUITEUA LA USNTVRIgIATReE LS
3.2) Evaluation g nA13zuaniuAmA Il uAUATLATUT N5V 5N ALA

aNIRN

' 1%
= 1 A

3.3) Purchase Yo dlatneignA1aganunsatoduaLasusn1saINgsnala

Y

a a ]

3.4) Delivery ¥919laU19915 5798111308 910U UA AT UTNITVDIT INA

Tignela

3.5) After-sale §3NaguaaNAMEINTTVILRENLS

Y o 3

4) Yo 4 Auduius AugnA (Customer relationship) N15a319uaEsNYY

Y v v Y & = o v a o Y a 1 ESkS o 1
rwduiusivgnAndus nuilavauaddgivinlvinnisuense (word of mouth) n1saeg1autilug

Y

o & v

n15idugnA1Usedn Tneanuduiusdugnaluungsioazuaneiaduly deaiuisauuaguuuy

Anudusiuseanlalu 4 Uszinn fo
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4.1) nslinnuYewaeduuAna Wi call center niinnuAselnsaauny
auiianelavesdudn [Wudu
4.2) NMSUTNIIAWDY LU ¢ ATM uazuaundadugsnssunianisiu usiu
4.3) MyUimsfesyuusnlul@ Ao msfignénanunsadiujduiudiugsna
Fedies HuszuuSiluffissiaadiedu Wy ueundindudereeoula Lazada waw Line sy
a.4) msliuinmsuuuid endefeiufuyuvy (community) 11 Facebook
Fanpage Dudu
5) 047l 5 183U (Revenue streams) Ao Fasynansiinanveselsinazidun
n1alatne ludrasduainaiuinig annisuedudi 9nae anaeygnlildaedns
lngsUiuunsIeRuTanAResEenUTEaUiuNITI Mg AUALAT USN1TVRITIAA
6) o3l 6 18a18WToAUNY (Cost structure) Fsfinatousvian Wy Funuy
futamuingusvasdaed 2 s e uiiletuindeugsha iwu adantineu ah el Al
Agrdineu udu wosdunui ofiun e 19530 wu sulawan sunfiuil i egnén
sutsErduius Wud el nuenaudssanvesiunu axd 4 Yssnn liun Funuasil (fixed
cost) FuyuRLLUT (variable cost) fuyuNENLINUEITIAIGNAT (economy of scale wazfuYuTo

SimﬁULLﬁagﬂaﬂ (economy of scope)

'
Y a o v

7) 40 7 nSneInsuan (Key resources) An NINYINTNANAYAUTIND

< a A

99353579 19z dunsesanu 1eiesdng Wunu vinddunadag) wasiau Jdsiinsimssi

a = 1 % 1

adludasiimsazuendy 2 dw fs ninensdrudfigsiadioguaznsnensdiuigsnased lnedas

Y

nduluiansaningnivesgsiaelas exlsfenmAtiigsiaaztiauoungndn uasnineInsvesssna
awannsnaduanaiu o liviels edsls

8) 937 8 AanTundn (Key activities) fis Aanssumanfivisduiad ougsia
o¢lshevihiifigshadosh Sausazgsiafaziinthiivdnumnsnefiuld W gsRgndneasundngl Key
Activities i Msugnin msguarntivaenasiy n1sAndenuaniug s

9) 9037l 9 ffsrmnundn (Key partners) fie nguaudu MAstodunsduiy
5379 envazideningiviedtiomie Tnedevesnsiigsinanundn Ae ssvleifiuuszansam
TunszvIunsigsia Yaenszatsmandes uagyinligsalddeaduiunisnegiaiiedaies

AaaERIlUNINA 4
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P = s & =
— T g
9 a2 1
RS —
& &

731 @0NUUTENINUTLNALINBNNSAWAZ NITHRIUN (2563)

AN 4 URURIRUUIIARIgINA (Business Model Canvas: BMC)

) o Y- a v a Ao & &
Yupauil 1 nMsAaRanduAnEnsnILaaniddnen WU
Wonansededamiaguruniinisulsiveslinila andeyavesnsudauasy
Manuns Nlasun1susediuf uasUsuls
ANWINEAAUAFUAIN TN Y UYUT MUY Y0In19n15319U 810 0396y
Waduguteyalunisusznauniseenuuy waruiulssuugeunlunisiusiusindeyaniumgui
A a v
GERSIEN
MYUANGUINEATNT WASNAUAIRENTABINTAN
) ] ° A A
YURBUN 2 ANUATDLIDY
ULAUDADAUZNTINNITY HNITUITINATTATINIFE
) o X de %
Tunauil 3 asuinusustaya
& A = 9 ' v & Y o s
A LA usausdeya i eliinusiusindeyatd uluniuing Usvasd
MM IUTEAIEUNYUIY INYRINs HUszneums guilam uazimihimhenunasgiingides
) o v o2 v
Yunauil 4 Guiindaya Useuiama
PANUUUANNTI LU UNNTRYALAEIIUTINT 8 A AIUUUUABUAIN FIUDY
nseankuuMIIavhsenuligensuivingUssasivadlaseinsing Usenaume
1. WALt UmuauAINYAS
wwIRnalgRna (Value Chain)
WNANNITIATIZRanMLIRasuN e lulazn1Buen (SWOT Analysis)

LUIARNNTIATIZI TOWS Matrix

wIRANEINUNgANTIURUIIAA

2
3
4
5. WNAAUIATINLANARWUUALASY (Likert’s Scales)
6
7. wwiRaRgfuTeuad

8

wIAAnEnAulsENIAEnS
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10.
11.
12.
13.
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wnRRReTumLRlaTe (Purchase Intention)
LLmﬁmLﬁmﬁ’uﬁ’mﬂizmmamimm@imgmuawaqﬁuﬁm (4Cs)
WUIARAIUUTEANNNNIAALULNLDIENER (4Ps)
WIAANNTATIZYINTRRREanvAN (Multiple Linear Regression Analysis)

WNAAKUUIIABITINT (Business Model Canvas: BMC)

Vunaull 5 IAUTTYNTTANAMUAALAY

TPUTZYUTEANAUAATUNUIBIUTABITBING 4 1@ man Tiun wienuninsg

eNYY @010UNSANYT wazngununIns Wenstunan1sideilewiu uanlaiuilsde Aniu way

Y A a P ) au & v v ca X
VDLAUBDLLULLNHLAA LW@U?UUEQiWﬂQWUNﬁﬂWi?QHLU@QWUIVﬁ@Jpﬁm&NGUU

JUABUN 5 IANITIZINUNANITALUIIY

Favhseeunansiniunumnuinguszasdvedlasinsinw Usenausie

1.
2.

0 o N o o BkRW

10.
11.
12.
13.
14.

ToLALWININITANY TNQUTTAIAYBINSANK
Toyall o uYennEnsNs Iamnaguvu Jusenauns fuilan milgau

]
a v v & v v & a o ¢ a [
LA YIVB LLagsUaiquaLUE]Q@U?J@Qﬂ'ﬁLLUﬁEUGU'n LWUNARAUN 4 YUM iﬂLLﬂ
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FINFUYNYY HaganFousl 1nius1in uazayanansanndng

SN =)

AATGQUNUFUALN YT

Aasgividldnnal (Value Chain)
Anszaniniinasunglukazniguen (SWOT Analysis)
AT TOWS Matrix

TATngRnsuEUILan

Airsziieiuriaund

Airseiifeiulssrnsmand

Anseiieafuaudslade (Purchase Intention)
Annesiiniudulszasmensnaalusssoswestiuilag (4Cs)
AATAAIUUTEAUNNTAAA LU UNBIENER (4Ps)
AATIERNMIARneedaviAM (Multiple Linear Regression Analysis)

a

WAALUUIIABITINA (Business Model Canvas: BMC) kag (319) 5184UKE

nMsaniiuay diauenenmzaunsIuNTITeLarUsELluNa

JUNBUN 7 %’ﬂﬁﬂiwmuaﬁ'ﬁaugiaﬁ LAZLHELNINANTSANE

IAVaNANY UM NINANTANY NI UTMTATNNULATYENINITINYAT

whgnudiiansensiunuasiavannsalluiui uagmhenunigitomsegaula



